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‘A. W. NBALE PRESIDENT 


CAPABLE STAFF OF ASSOCIATES. 


| Position of Local Agents Organization 
on Various Matters Defined in 
Series of Resolutions. 


As the final forms of last week’s is- 
sue of The Eastern Underwriter went 
to press, the committee on nominations 
of the National Association of Local 
Fire Insurance Agents, then in annual 
session at Chicago, had not presented 
its report, but did so later in the day. 
The report, which met the unanimous 
approval of the delegates, recommended 
the election of the following named as 
officers of the organization for the new 
year, all of whom were subsequently 
chosen: 

President—A. W. Neale, Cleveland. 

Vice-presidents—J. W. Alexander, 
Alexandria, La.; E. B. Case, Chicago; 
L. W. Childrey, Norfolk, Va.; E. H. 
Forry, Indianapolis; C. C. Jones, Kansas 





City; B. F. Kaufman, Des Moines; F. 
G Lumpkin, Columbus, Ga.; J. N. Man- | 
son, Warsaw, Wis.; H. N. Pinkham, | 
Portland, Me.; Allan Kennedy, Fort 
Smith, Ark.; P. D. Kiernan, Albany, | 
mY. 

Secretary-treasurer—H. H. 
Boston. 

Chairmen of committees—Grievance, | 
J. H. Southgate, Durham, N. C.; legisla- 
tive, George D. Markham, St. Louis; or- 
ganization, F. W. Leballister, Oakland, 
Cal. 
Mr. Neale, the new head of the Asso- 
tiation, is a prominent agent of Cleve- 
jand, and has long taken an active in- 
terest in the affairs of the National or- 
ganization. 

RESOLUTIONS ADOPTED. 

The attitude of the agents with 
Tespect to the leading matters of inter- 
@st considered at the gathering is 
defined in the subjoined report submit- 
ted by the Committee on Resolutions: 

Whiskey Insurance. 

The report of the Executive Commit- 
tee on this subject, as made to the con- 
Yention, is ratified and approved, and 
the incoming committee is instructed 
to continue the efforts to restore the 
business to local agency channels. 

State Legislation. 

We reiterate our approval of agents’ 
Hicense, anti-rebate and fire marshal 
laws, and urge agents where they are 
Bot in force to do all possible to secure 
their adoption. 

Committee on Qualifications of Agents. 

With a view to carrying out the 
fecommendations of O. B. Ryon, attor- 
ley for the Insurance Department of 
the State of Illinois, the incoming presi- 
dent is authorized to appoint a special 
tommittee of five, to be known as “The 
Committee on Qualifications of Agents.” 
The said committee shall prepare as 
oon as possible a blank for agents and 

Ne for solicitors applying to State in- 
®urance departments for license, which 
(Continued on page 11.) 
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Fire Insurance 


Organized 1853 


THE HOME 


Insurance # Company 


New York 


Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


Assets, January Ist, 1910 
Liabilities (including capital) 
Reserve as a Conflagration surplus 


Net Surplus over all liabilities and reserves.... 


$27,307,672 
14,924,836 
1,200 000 
11,182,836 


SURPLUS AS REGARDS POLICYHOLDERS, $15,382,836. 


Insures against loss ot real and personal property, rental income, 
use and occupancy, earned profits and 
commissiens by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transpertation Risks 





North British 


Entered United States 
1866 


and Mercantile 


Established 1809 





Insurance Co. 


Since 1866, when the North British & Mercantile entered the United 


States. 1,833 Fire Insurance Companies have failed or retired 
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HOME ENDORSEMENT 


- —GAVE— 


CONFIDENCE ABROAD 


New Insurance Applied for upon which Premiums have been Paid 
in cash during the first Six Months of 1910 is in Excess of New 


Insurance Paid for in cash during the Entire Twelve Months of 1909 


THE ABOVE IS THE RECORD OF THE 


PITTSBURGH LIFE AND TRUST CO. 


W. C. BALDWIN, President 


The First Company Licensed in the State of New York after the Enactment 
of the Armstrong Laws 


A FEW GENERAL AGENCY DISTRICTS OPEN 








RATERNAL 


| CAUGHT IN COMMERCIAL THROES. 


Searchlight Turned on in Examination 
by Actuary John F. Roche—Ex- 
penses Inordinately High. 


Acting for the insurance departments 
of Virginia and North and South Caro- 
lina, Consulting Actuary, John F. 
Roche, has completed an examination 
of the Fraternal Mystic Circle, a fra- 
ternal association with headquarters in 
Philadelphia, the 
ing the affairs of the association from 
July 1, 1909, to June 30, On June 
30, 1909, the association had ledger as- 
sets of $304,148. 


examination cover- 


1910 


Its income during the 
year covered by the examination was 
$453,519 in the mortuary department 
and $123,974 for expenses. Total dis- 
bursements for certificate holders $438,- 
507, for all other purposes $128,547, 
leaving total ledger assets of $314,587. 
Admitted $359,677 General 
liabilities: unpaid claims $178,701; total 
liabilities salance pro- 
tection of certificates in force $179,445. 
Expense Ratio Compared. 

The report of Mr. Roche shows that 
the managing expenses of the society 
equal 20.91 per cent. of its total in- 
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Supreme 


I . rrimes and Van 
Supervisors of Agents, and are being 
paid a regular salary. Ur these 
Supervisors of Agents are a number of 
“Deputies or Organizers,” called in 
commercial circl Some of 
these solicitors regular sal- 
ary, though the most of them canvass 
business upon a ommission basis, 
against which commission advances are 
generally allowed The assessments 
are collected by regularly appointed 
collectors who receive 
upon the amount 
lectors correspond © 
employed by the commercial companies 
| For privilege of doing business a 
|} commercial or old line insurance com- 
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pany must pay taxes and fees of 
various kinds, yet a fraternal society 
may conduct its business along practi- 
eally the same lines and need pay but 
little, if anything, for the privilege.” 
Who Benefits by Reinsurances. 

Commenting upon his report Mr. 
Roche said in part: 

“The Fraternal Mystic Circle has re- 
insured the Protectors’ Association, the 
American Fraternal Union, of Buffalo, 
N. Y., the American Union of Phila- 
delphia; Pa., and the American Guild 
of Richmond, Va. The commission paid 
for the reinsurance of the American 
Fraternal Union was $9,431; for the re- 
insurance of the American Union the 
commission paid was $7,500, and for the 
American Guild the commission was 
$35,000, and $1,346.62 in interest. As 
the American Guild, before it was taken 
over by the Fraternal Mystic Circle, 
had previously reinsured eleven asso- 
ciations, on which deals also commis- 
sions were probably paid, the members 
of these societies which constitute by 
far the major portion of the Fraternal 
Mystic Circle, have been deprived of 
funds that total to a very large amount. 

‘e is nothing more reprehensible 








in fraternal practices of the day than 
the paying of commissions of broker- 
ages to individuals on the amalgama- 
tions of societies. The practice vitiates 


fraternalism, and 
be too severe. 
suring of other so- 
1e best way to build up 
Members thus secured 
influences that induce 
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if they are still in good 
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ASSO i hat seems more compatible 
to them \ selection is thus being 
eve l gainst the reinsuring asso- 
ciatio \ result that the mor- 
talit te slowly but surely climbs to 
a the normal The actual 
de sses f Fy rnal Mystic 
Cir year beginning July 1, 
19 nding Ju of 1910, was 
125.6 per cent. of the “expected” accord- 


N. F. C. table.” 


DEAD FOR TWENTY-FIVE YEARS. 


Payment by Mutual Benefit Leads to 
Conviction that “Corporations 
Have Souls.” 
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icy Judge Joe Keith has been dead 
27 years and his wife, my sister, dead 
tor 2 ears is policy, so prompt- 
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of the original beneficiary, or through 
change in beneficiary, and the conse- 
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leaves a contract 
ment in two hundred and forty month- 


DISABILITY PROVISION. 


Philadelphia Life Issuing a “Premium 
Insurance” Rider for 25 Cents per 
Thousand. 

Giving to its policyholders the ben- 
efit of a cessation of premiums in case 
the assured be totally disabled is the 
purpose of a “Premium Insurance” 
Rider issued by the Philadelphia Life. 
This rider will be attached to all new 
policies written subsequent to Septem- 
ber 12 on request from the applicant, 
the extra premium therefor being 25 
cents per $1,000, making an increased 

premium of $1.25 on a $5,000 policy. 

The rider is as follows: 
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“The company, by endorsement here- 
on, will waive payment of premiums | 
thereafter becoming due, if the insured, 
hefore attaining the age of sixty years, | 
und after paying one full annual pre-| 
mium in cash, and before default in the | 
peyment of any subsequent premium, | 
shall furnish proof satisactory to the} 
company ‘that he has become disabled | 
from bodily injury or disease so that 
he will be permanently, continuously 
and wholly prevented thereby from} 
performing any work for compensation | 
or profit. Premiums so waived will not | 
be deducted from death or endowment} 
benefits, nor from the loan or sur-| 
render values available hereunder. The} 
insured shall at any time, on demand,| 
furnish. the company satisfactory proof | 
f the continuance of such disability; | 
and if he shall fail to furnish such} 
vroof, or if it shall appear to the com- 
pany that the insured is not totally dis- 





abled, all premiums thereafter falling} 
must be 


paid in conformity with) 





n to any other cause, the 
rrecoverable ioss of the sight of both] 
severance of both hands 
wrist, or of both feet 
or above the ankles, or of one en- 
hand and one entire foot, shail be 
considered as total disability 


eyes, or the 


or above the 
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MONTHLY INSTALMENT POLICY. 
John Hancock Issues a New Contract 
Providing for Continuous Payments | 
to Beneficiaries. | 

The John Hancock Mutual has issued 
a new Continuous Monthly Instalment 
policy. The instalments are payable to 
beneficiary named in the 
I long as the said beneficiary | 
hall live. If any change is made mi 
| 





vy or if the original ben- 
1 shall die, only two hun- 
red and forty monthly instalments| 
will be payable, and the premium will 
be reduced to the regular premium 





charged for the commuted value of the} 


two hundred and forty instalments, the} 
face amount of the policy. The extra} 
charged for the continuous | 


instalment feature varies with the ages 


of the insured and beneficiary and Is} 


i minimum charge for the benefit pro-| 
vided. 

The cancellation of the continuous 
instalment feature through the death 


reduction in premium rates 
providing for pay- 


ly instalments. 





SUBSCRIBE FOR 


THE EASTERN UNDERWRITER 
PRICE $3 PER ANNUM 





We Guarantee to Pay 
From $24,000 to $48,000 or more, for an 







COMPANY 


particulars furnished on request. 


O. S. CARLTON, Vice-President 
Chronicle Building 


J. S. RICE, President 


investment with us of from $947 to $18,940 


Least you can pay - - - $947.00 


Least we can pay $24,000.00 


Most you can pay - - $18,940.00 
Most we can pay $48,000.00 
— or more 


We offer $100 in Cash Prizes for the best 
original stories illustrating the benefits and 


advantages of the above proposition. Ful] 


Address 


Houston, Texas 


J. T. SCOTT, Treasurer 


CAPITAL AND SURPLUS ONE MILLION DOLLARS | tesss'snd, te itowt Stecesstnt!"-Commereat sot 


Financial World, New York, Jaly 16, 1910. 


WE WANT AGENTS TO SELL THIS PROPOSITION 








1894 


1910 


The State Life Insurance Co. 
INDIANAPOLIS 


Assets December 31, 1909 
Surplus, 1909 
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GROWTH UNPARALLELED 


Gain in Admitted Assets 


UNEQUALLED IN SOLID ACHIEVEMENT 


. . 7 . 


$8,580, 830.58 
1,174,606. 34 


Gain in Surptus 


alee Pe $1,001,409.00 $ 27,775.00 
.+++++++1,023, 700,00 161.00 
314,044.74 


EIGHT MILLION DOLLARS IN SECURITIES DEPOSITED 
WITH THE STATE OF INDIANA 


This is $848,861 More Than is Required by Law 
MOST ATTRACTIVE AGENCY CONTRACTS 
OUR OWN IDEA 


Every Contract Direct With the Company 
Scores of Good Men Have Joined the State Life Field Force Since January 1, 1910 
On All Agency Matters Address 


CHAS. F. COFFIN, 2d Vice-President 


1231 State Life Building 














The Northwestern 


Mutual Life Insurance Co. 
of Milwaukee 


GEO. C. MARKHAM, President 
A. 8S. HATHAWAY, Secretary 


New Business Paid-For 





1905 
1906 
1907 
1908 
1909 


$90,334.038 

93,563,452 
102,233,634 
109,685,428 
113,71 6,188 


Each year larger than any in the 
previous history of the Company. 


Commenced Business 1858. 


| NSURANCE MEN will note the signifi- 
cant hy ne Hoxthwestern's 
new business during the past five years. 
IMPORTANT FACTS einting to. this 
business are shown by the following per- 
centages: 
Mortality Interest 
7 


Ex 
1905 12.15 6 4.73 


1906 11.76 59 4.72 
1907 11.81 58 4.76 
1908 10.76 59 4.84 
1909 10.63 54 4.85 


It is capable of easy demonstration that 
The Northwestern is the best Company to 
insure in. 

See The Northwestern's new (1910) policy 
contract with its Dividend Options, Paid-up 
and Endowment Options, Options of Settle- 
ment and the Premium Loan features. 

Issues Partnership and Corporation In- 
surance. , J 

bad further information or an Agency, 


address 
H. F. NORRIS, 
Superintendent of Agencies. 























OLDEST 


IN AMERICA 


For terms to producing agents, address 


GEORGE T. DEXTER 


STRONGEST 
IN THE WORLD 


THE MUTUAL LIFE 


Insurance Company of New York 


Mutual Life Agents Make Most Money 
Because Mutual Life Policies Sell Most Freely 





2nd Vice President 


34 Nassau Street 


New York, N. Y. 
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AMERICAN LIFE CONVENTION 


FIFTY COMPANIES REPRESENTED. 





Des Moines Meeting a Success—T. W. 
Vardell Elected President—Pitts- 
burg in 1911, 


A record of growth and increasing in- 
fluence was that submitted at the open- 
ing session of the fifth annual meeting 
of the American Life Convention, held 
at Des Moines, Iowa, Thursday, Friday 
and Saturday of last week. 

Representatives of forty-four compa- 
nies domiciled tn the Middle Western, 
Western and Southern States responded 
to the roll call, and in addition thereto 
officers of six companies, not members 
of the organization, were present and 
were extended the privileges of the 
floor. 

The address of welcome for the fra- 
ternity was delivered by Frank D. Jack- 
son, president of the Royal Union 
Mutual Life of Des Moines, and ex- 
governor of the State of Iowa, which 
was responded to by Wilmer L. Moore, 
of Atlanta, Ga., president of the South- 
ern States Life. 

In his annual address, President 
Isaac Miller Hamilton referred to the 
growth of the companies comprising 
the organization, citing by way of com- 
parison that the aggregate business 
written exceeded that of all the busi- 
ness produced by native and foreign 
companies in the entire Dominion of 
Canada. He strongly urged uniform 
supervision and said that much could 
be hoped for in this respect by co- 
operation between company executives 
and State insurance departments. 

In his report, Secretary T. W. Black- 
burn stated that the association had a 
membership of sixty-four companies, 
and reporting as treasurer, he said there 
was a balance of $2,762.68. He recom- 
mended that companies get in personal 
touch with legislators from their re- 
spective localities and thus be in posi- 
tion to forestall adverse legislation. 

L. A. Dean, general counsel for the 
State Mutual Life, Rome, Ga., gave an 
interesting address on “What Benefit 
May Life Insurance Companies Expect 
to Derive from Uniform Legislation 
among ithe States and on What Sub- 
jects, if any, Should Uniform Legisla- 
tion be Encouraged by Life Insurance 
Companies?” He declared that all the 
companies should agree on what is nec- 
essary in legislative reform and then 
secure uniform legislation. He recom- 
mended that the association co-operate 
with the Association of Life Insurance 
Presidents and the Association of State 
Insurance Commissioners. The question 
was discussed by Hope Thompson, 
president of the Northern Life, Rock 
Island, Ill., and Sidney A. Foster, sec- 
retary of the Royal Union Mutual Life, 
Des Moines. 

A motion was presented by Mr. Dean 
involving a resolution providing that 
the legal section should devote its ef- 





Part I.—Agency Argumerits. 
Insurance for Bachelors, Men of Means, 
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and others. 
Objections to Life Insurance. 
How Much Insurance Should a Man Have. 
Insurance on Life of Another. 


Collective Insurance. 





Annuities. 
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PRINCIPLES OF LIFE INSURANCE 
By HENRY MOIR 
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Valuable Work for General Agents and Solicitors. 
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to the work of securing uniform legis- 
lation. The resolution was adopted. 

George H. Carr, general counsel for 
the Central Life of Des Moines, spoke 
on “The Attitude of the Courts with 
Relation to Insurance Companies.” The 
subject precipitated a lively discussion 
on the part of C. A. Atkinson, general 
counsel and vice-president of the Fed- 
eral Life, Chicago, and Dan W. Sims, 
of Lafayette, Ind. 

The paper of Lucius McAdam on 
“The Total and Permanent Disability 
Risk in Connection with the Life In- 
surance Contract” was received with 
much interest and evoked considerable 
discussion. 

Wilmer L. Moore, president of the 
Southern States Life, sprung a topic 
which was a delicate one to handle 
when he spoke of promotion schemes 
and excessive commissions on new 
business. He contended that the con- 
vention might with profit go on record 
as to a proper limit; in fact, he offered 
a resolution providing for a maximum 
amount which might be paid. 

Among the speakers on this im- 
portant subject were: W. C. Baldwin, 
president Pittsburgh Life & Trust; T. 
L. Miller, president West Coast Life: T. 
B. Love, vice-president Southwestern 
life of Dallas, and W. D. Johnson, 
president Florida Life. 

The New President. 

Thomas W. Vardell, vice-president of 
the Southwestern Life of Dallas, was 
elected president, and the following se- 
lected as the executive committee: 

Isaac Miller Hamilton, president of 
the Federal Life, Chicago, and ex-pres- 
ident of the association: T. L. Miller, 
of San Francisco, vice-president of the 
West Coast Life; P. D. Gold, Jr., vice- 
president of the Jefferson Standard 
Life, Raleigh, N. C.; M. A. Woollen, 
president of the American Central Life, 
Indianapolis; W. A. Lindley, president 
of the Security Mutual Life, Lincoln, 


forts during the coming year entirely 


Neb.; J. B. Reynolds, president of the 
Kansas City Life, Kansas City, Mo. 

Mr. Vardell, the new president, has 
for several years been a leader on the 
floor of the convention hall. He is a 
inan of energy and ability and has been 
engaged in life insurance work for 
nearly a quarter of a century. Some 
23 years ago, when a boy 15 years old, 
he became associated with the Galves- 
ton offices of the Equitable Life of New 
York. He gained promotion until] he 
became superintendent for Texas and 
a few neighboring States. He held this 
position until about three years ago 
when the Equitable Life with several 
other companies withdrew from Texas 
on account of certain insurance laws 
that were passed in the State. Mr. 
Vardell then resigned and accepted a 
position as vice-president of the South- 
western Life. 

Four cities put in a request for the 1911 
cenvention, namely: Pittsburgh, which 
was championed by W. C. Baldwin, 
president of the Pittsburgh Life; St. 
Louis, St. Paul and Washington, Pitts- 
burg, the world’s industrial metropolis, 
being the winner. 





Appointed Supervisor. 





L. Seton Lindsay, agency director of 
the New York Life at Seattle, will on 
October 1 become supervisor for the 
company in the extreme northwest, his 
territory including the States of Wash- 
ington, Idaho and Montana, together 
with British Columbia and Alaska. 

Mr. Lindsay, who is but 31 years of age, 
commenced with the company as policy 
clerk in its London office in June, 1898, 
but soon left clerical work for that of 
solicitor. In 1902 he was appointed In- 
structor at the Chicago branch and 
later transferred to San Francisco. Be- 
came an agency director at Salt Lake 
City in September, 1904, and in 1906 
took charge of the company’s agency at 
Seattle. 


RULING ON PROMOTION FEES, 


OHIO LIMIT TO BE FIVE PER CENT. 








Commissioner Lemert Says Consent of 
Stockholder Must be Obtained for 
Higher Figure. 





Under date of September 16, Charles 
C. Lemert, superintendent of Insurance 
for Ohio, issued a ruling relative to 
expenses in connection with the or- 
ganization of new insurance companies. 
| He holds that five per cent. of the total 
|sum contributed by stockholders is a 
sufficient sum to use for expense pur- 
| poses, and states that where a larger 
| percentage has been used, without ob- 
|taining consent of the stockholders 
| thereto, his department “will be justi- 
| fied in finding that the company is not 
| sound and was conceived in fraud,” this 
| being deemed sufficient basis for refus- 
| ing to issue a license to commence busi- 
| ness. 

His ruling is as follows: 

“Numerous insurance companies are 
being organized in this and adjoining 
states. The stock of many such com- 
panies is being sold through promoters 
and soliciting agents who receive from 
fifteen to thirty-five per cent. of the 
amount contributed by the purchaser, 
which comes out of the amount so con- 
tributed, and does not go into the treas- 
ury of the company for its use and 
benefit. Such promotion expenses are 
exorbitant and fraudulent as to the 
purchaser unless he has knowledge of 
such expenses at or before the time of 
his subscription. 

“At the annual meeting of the Na- 
tional Convention of Insurance Com- 
missioners held at Colorado Springs in 





1909, this department joined with 
thirty-seven other commissioners in 
unanimously passing a resolution de- 
nouncing this practice and expressing 


the opinion that a company should not 
be licensed to transact insurance busi- 
ness if the expenses of its organization 
and of placing its stock exceeded five 
per cent. of the total sum contributed 
by its stockholders. The resolution 
further stated: 

“We believe that the promotion 
of insurance corporations on the 
plan of selling stock through solic- 
iting agents is not due or inspired 
by any desire on the part of the 
promoters to subserve the public 
welfare by providing needed insur- 
ance corporations for any locality 
or section, but that such promo- 
tions have been and are being made 
chiefly, if not altogether, for the 
purpose of enabling the promoters 
to reap rich harvests of profits from 
the sale of stock. We believe that 
there is no room for any profit to 
be legitimately derived from the 
organization of a new insurance 
corporation if its stock is sold up- 
on such terms as that its purchase 
is a prudent investment, or one 

(Continued on page 4.) 





WANTED---A GENERAL AGENT 








non-participating plan; policies where there are no 


THE TIME—Now! 
THE PLACE —Central Illinois in an established Agency! 
THE MAN—An experienced underwriter who is a personal producer and an organizer. 


build up a big renewal income under a direct contract with prominent company which sells a low-rate policy on the 
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Only men of record need apply; address 


‘dividend ’’ guesses—where there is nothing 


every line is guaranteed and where competition is eliminated. 


“OPPORTUNITY ” 


Care of THe EAsTern UNDERWRITER 
105 William Street, New York City 
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COMPUTING THE NBT COST 


ERRONEOUS COMPARISONS MADE. 





Illustrations on Three Leading Forms 
of Policies—The Status of 
Dividends Declared. 





In these days of annual dividends, 
the question of yearly net cost looms 
up in importance. It is well, therefore, 
to understand just what is meant by 
“Net Cost” and how the latter is to be 
computed. A well-known dividend pub- 
lication presents the subject in a man- 
ner convenient for comparison between 
companies, by showing the yearly net 
cost (during a period of ten years) of 
the three leading forms of policies— 
Ordinary Life, Twenty Payment Life, 
and Twenty Year Endowment. 

Methods Used. 

In the publication referred to the 
yearly net cost of a policy is determin- 
ed by deducting the dividend accruing 
at the end of any policy year from the 
premium paid at the beginning of that 
year, the difference being the net cost 
for the year. In the case of a promi- 
nent company, for example, the premi- 
um paid at the beginning of the first 
year, on an ordinary life policy issued 
ten years ago at age 35, was $26.35, 
while the dividend accruing at the end 
of that year was $2.58, making the net 
cost for the first year $23.77. Under 
the old way, the gross premium of 
$26.35 paid at the beginning of the first 
year was deemed the net cost of that 
year, since the dividend accruing at 
the end of the first year was deducted 
from the second premium, payable at 
the beginning of the second year, and 
the difference in that case was termed 
the net cost of the second year. The 
old method is clearly incorrect. The 
dividend paid at the end of the first 
year, for example, is simply a refund 
of the overcharge made in the first pre- 
mium; and the net cost of the first 
year therefore is obviously the differ- 
ence between the premium paid at the 
beginning of the year and the dividend 
accruing at the end of the year. The 
same is true of any subsequent year. 
Obviously, if no dividend is paid at the 
end of the first or any other year, the 
net cost of that year would be simply 
the gross premium. Again, some com- 
panies pay the dividend accruing at the 
end of the first year, whether the next 
premium is paid or not, while other 
companies forfeit the dividend if the 
second premium is not paid. In the 
latter case, if the policy lapses for fail- 
ure to pay the second premium, the 
net cost of the first year would clearly 
be the gross premium, for the dividend 
or overcharge is not returned. This 
fact is ignored by the publication re- 
ferred to. 

What Is Actual Net Cost? 

When we use the term “net cost,” 
what do we mean? The publication re- 
ferred to undertakes to show the year- 
ly net cost of a period of ten years. 
This is found to decrease gradually, 
from $23.77 in the first year to $20.38 in 
the tenth year. If by “net cost” we 
mean the money actually paid out, this 
method is correct. If, however, we 
have in mind the actual net, cost, it is 
obvious that the correct amount is not 
shown by the figures given. The cost 
of insurance does not decrease with the 
age of the insured, but increases. It 
is clear that we must add to the figures 
obtained for any year a reasonable 
amount of interest on the accumulated 
reserve of that year. The plan is all 
well enough if we keep this fact in 
mind; but if by net cost we mean 
actual cost, the method is wholly erro- 
neous. 

Error in Computation. 

The publication referred to goes to 
a further extreme of absurdity in un- 
dertaking to show the “average yearly 
cost” of the insurance in case the poli- 
ey is surrendered. The so-called net 
costs for each of the ten years are ad- 
ded together and, in the case of the 
policy referred to, are found to ag- 


.carrying a policy in a given company. 


gregate $225.23. The cash value, for 
which the policy may be surrendered 
at the end of the tenth year, is $141.01. 
The author deducts this cash value 
from the aggregate net cost of the ten 
years and obtains $84.22, and thereupon 
Ceclares the average yearly cost to be 
$8.42. By the same method he finds the 
average yearly cost for ten years of a 
twenty-premium life policy in the same 
company $6.49; while the average 
yearly cost of a twenty year endowmént 
policy is $3.82! It will be something in 
the nature of a discovery to the average 
insurance man to learn that a twenty- 
premium life policy costs nearly twice 
as much as a twenty-year endowment, 
while an ordinary life costs a great deal 
more than either. This absurd deduc- 
tion is due, as before indicated, to the 
fact that interest on the funds ae | 
cumulated by the insured as a reserve 
is not taken into account. 
Absurd and Misleading Conclusions. 

It is difficult to see what useful pur- 
pose so misleading a system of com- 
parison can serve. The instances in 
which a man will surrender a twenty- 
premium life or a twenty-year endow- 
ment at the end of the tenth year are 
extremely rare. He has taken his in- 
surance for life, or for the endowment 
period, and intends to keep it up. He 
knows what it is costing him each year 
in cash, and is satisfied; but, if this 
method of computing cost is correct, it | 
would be greatly to his advantage to | 
surrender it at once. The method shows | 
‘hat if he maintains his policy in force | 
it has cost him during the ten years | 
an average of $22.52 per year, whereas, 
if he surrenders it, the average yearly | 
cost has been only $8.42. These are the| 
actual figures promulgated by the pub- | 
lication. It is a satisfaction to the in- | 
sured to know at all times what amount 
of cash he will receive if compelled to | 
surrender, but the cash value has noth- | 
ing to do with determining the cost of | 








NEW YORK LIFE MEETING. 





Home Office and Field Men to Meet at | 
Bretton Woods September 27. 
The New York Life has issued a call | 
for a conference between its officers | 
and a number of leading field men and 
agency men to be held at Mount Wash- 
ington Hotel, Bretton Woods, N. H., on | 
Tuesday, September 27. As to those in- 
vited and the object of the gathering, | 
Vice-President T. A. Buckner says: 
“Only those who have received from | 
the home office written invitations to | 
be present will attend. The majority | 
of the delegates will come from the | 
rank and file of the agency force in- | 
cluding, of course, some of the are 
and most successful fieldmen, together 
with a sprinkling of the solicitors re- | 
cently employed by the company who | 
have proven themselves to be real in- | 
surance men and who will be fairly | 
representative of the new blood. The| 
object of the conference will be the dis- | 
cussion in all its phases of the ways | 
and means to best conserve and de-| 
velop the company’s business along 
conservative and substantial lines.” 





RULING ON PROMOTION FEES. 





(Continued from page 3.) 
which would be made by a reason- 
ably prudent man who fairly un- 
derstood its nature and import. 
“When it appears that the organizers 

of an insurance company seeking Hi- 
cense in this State have been guilty of 
the acts and practices referred to and 
have expended in promotion expenses | 
more than five per cent. of the total 
sum contributed to stockholders, this 
department will be justified in finding 
that the company is not sound and was 
conceived in fraud and will refuse li- 
cense unless: the subscription signed by 
the stockholder states the minimum 
amount of such expenses or it be made 
to clearly appear from other satisfac- 
tory evidence that the purchaser knew 
before paying for his stock the amount 
of such expenses.” 











Assets of more than 
Surplus of more than 


WANTED 


A Superintendent of Agencies for a Company with 
Insurance in force of more than $70,000,000 


20,000,000 
2,000,000 





A HOME OFFICE POSITION 





Address ‘‘ Superintendent ’”’ 
care of The Eastern Underwriter 
105 William St., New York City 














Personal and Family 
Insurance Combined — 


L. G. FOUSE, President 


No trouble to get a hearing with this policy. It’s 
something more than life insurance. 
booklet and agency terms. 


ALEXANDER McKNIGHT, Vice President 
The Fidelity Mutual Life Insurance Company 


Write for 
Address 


OF PHILADELPHIA 





CEE ALL ITE LOREAL SRO TN REN IgE 





HARTFORD 


Life Insurance 
Company 


Chartered and doing business 
43 years 


Ask about the new 


Monthly Income Policy 


Easy to sell because best to BUY 


For agency contract address 


Second Vice-President 
Hartford, Conn, 











IT PAYS THE AGENT 


To represent the best co-pany. 
There are many excellent standard 
life insurance companies. Which is 
the best? In stability, progressive- 
ness, liberal contracts to agents and 
low cost to policy holders no company 
surpasses 
The 


Union Central Life 


Insurance Co. of Cincinnati 


Assets = $74,523,966.28 


Liabilities - $72,324,302.92 


Good openings are occurring from time 
totime. Address 

JESSE R. CLARK, President 

ALLAN WATERS, Sup’t of Agents 











Massachusetts Company. 


A GREAT SIX-MONTHS! 


We closed the first half of 1910 with a rousing increase in new 
business over our record for the first half of highly prosperous 1909. 
In policies and dividends we have what the public wants. In 
literature and canvassing aids we have what the agent wants. 
back of all is a reputation gained from 59 years of activity as a 


And 


If you are a genuine producer, a delivering producer, and 
wish to join our forces, address 


GEORGE D. LANG, Superintendent of Agencies 


MASSACHUSETTS MUTUAL LIFE INSURANCE COMPANY 


SPRINGFIELD, 
INCORPORATED 1851 


MASS. 











NOW ORCANIZINC 


THE CITIZENS LIFE INSURANCE COMPANY OF AMERICA 
Home Offices—Reading, Pa. 








THE READING FINANCE AND SECURITIES COMPANY, (NC., Fiscal Agents 
Suite 300-303 Colonial Trust Bidg., Reading, Penna. 
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HINTS TO BUSINESS GETTERS 


The surest guide to suc- 


One Appli- cess in life insurance 
cation soliciting is a definite 
A Day. and fixed aim for your 


efforts. 

Many successful life insurance sales- 
men take as their aim the seeing of a 
certain number of people on the sub- 
ject of life insurance every day, says 
R. W. Stevens, vice-president of the 
Illinois Life. Other solicitors, equally 
successful, set no number of interviews 
as their day’s work, but they do set for 
themselves the daily task of securing 
at least one application, regardless of 
the amount, and do not consider that 
their day’s work has been done until 
that application has been written. 

These men do not of course get an 
application every day, but having their 
minds definitely fixed upon the secur- 
ing of one applicatian they come near- 
er averaging an application a day, and 
most certainly write a much larger 
volume of insurance, than would be the 
ease if they had no definite fixed plan 
of operation. 

It of course goes without saying that 
any sort of a definite plan for work will 
assure better results to the salesman 
than the hap-hazard methods employed 
by too many men who enter the life in- 
surance business. 

Men who are not in the habit of set- 
ting for themselves for each working 
day some definite goal, and more par- 
ticularly new men in the life insurance 
business, should determine that for 
each working day they will see a fixed 
number of people, or they should set 
for their day’s work the securing of at 
least one application. 

~ + a 
The hardest obstacles I 
Overcoming personally have to con- 

Obstacles. tend with are but two: 

First—The man _  ap- 
proached who answers by saying “Yes, 
1 want some insurance’’—that sounds 
good, but it is a hard proposition to 
find out when he wants it; and second, 
the man who appears dumb and agrees 
with me by nodding his head to each 
and every word I say. Give me the 
men who make the following remarks: 

First—I do not want any insurance. 

Second—I am insurance poor now. 

Third—I would take out insurance, 
but my wife is opposed to it. 

Fourth—I am not going to leave any 
money for some other fellow to marry 
my wife and blow in. 

Fifth—I can invest the money that 
it would cost me to carry insurance 
and make more money than a life in- 
surance company can make for me. 

Sixth—Assessment insurance is just 
as good as an “Old Line” and does not 
cost near so much. 

These are only a few of the many 
answers an agent receives on approach- 
ing one for insurance, but any of the 
lest named are preferab'e to the first 
two. 

We should not blot out of our minds 
the word “obstacle;’’ forget there ever 
was such a word, and replace it with 
the word tact. By being energetic and 
tactful in our work, obstacles will dis- 
appear like fog before the rising sun.— 
F. A. Dickey, in the Security Agent. 

~ ae * 
Some men can be ap- 

Canvassing proached best in this 

Arguments way: “Would you like 

to be sure of a pension 
of $25 per month in your old age, with 
the guaranty that if you did not live, 
your wife would have it for her life 
time?” 

There are few men who would not 
answer this question in the affirmative. 
You excite their interest. You can 
show them that by taking one of our 
Endowments, say, a 30 Year Endow- 
ment of $5,000, a pension is guaranteed 
of $25.00 per month to the holder in 
old age, or his beneficiaries if he does 
not survive. 

Turn to page 3 of any of our policies. 
You will see under option 3 that ‘a 
$5,000 claim is payable in yearly in- 
Staliments in advance. Most deaths oc- 


cur after age 59, but take this as an 


average and $5,000 pays $25.00 per 
month, as above, or $300 per year. If 
a@ man aged 29 years takes the 30! 
year endowment, at age 59 he begins 
to draw his pension, $25.00 per month, 
and it will continue for his life time; 
if he die before 20 years, the payments) 
will be continued to his estate for that 
term. In other words, he is his own| 
beneficiary if he lives, while if he dies, | 
his beneficiary enjoys the pénsion | 
Show that the cost is less than 60 cts | 
per week. 

This is a good way of presenting the 
30 Year Endowment. It is a straight 
protection proposition. That “pension 
in old age” talk is a winner. 

A 30 Year Endowment with annual 
dividends used to lessen the premiums, 
costs little money, as the dividends in- 
crease steadily, thereby reducing the 
premium required. Of course, if a man 
will not draw his dividends, but pay 
the full premium and apply his divi- 
dends to purchase paid-up additions, his 
benefits will show a tremendous in- 
crease should he live out the term, as| 
the power of compound interest is| 
something wonderful. 

To show how dividends increase a| 
policy, let me cite the case of Charles | 
Rhind, of New York, who has just| 
died, after carrying a policy of $2.000| 
sixty-two years. The dividends brought 
the policy up to $8,201. Rhind sur-| 
rendered about half these dividends for | 
cash; still, when he died, the policy| 
amounted to $4,394. That is to say, the| 
dividends had made the policy more 
than three times the original amount. | 

Dr. Reeve, of Dayton, has a Whole! 
Life policy on which the annual divi- 
dend now is larger than the premium 
Tell this in competition with stock 
policies or assessment concerns.—Wm. | 
Beswell, Cincinnati, general agent Se- | 
curity Mutual Life. 











AN INTERESTING RULING. 





Comptroller of Currency Denies Right | 
of Bank to Insure Its President— 
Peculiar Decision. 


A ruling which seems to be out o 
the ordinary, is that of the Comptroller 
of the Currency, in which he holds that 
a national bank may not insure the 
life of its president or any of its offi- 
cers. 

According to The Financier, a request 
from a bank for permission to insure | 
the life of its president is responsible | 
for the ruling. It is said that the de- 
cision is based on a case which officials 
d'scovered in the Northwest some time | 
ago. A life insurance company ac- 
quired a string of national banks, and 
insured all the employes. By that sys- 
tem the earnings of the banks went to 
the life insurance company to pay pre- 
miums on the policies on the lives of 
the employes. 

It would seem that the Comptroller 
has gone to the extreme in protesting 
against what he may have deemed a 
bad practice. A bank president, as a 
rule, is a very decided factor in the suc- 
cess of the institution. He is not a 
figure-head and hence his unexpected 
demise may have considerable effect on 
its financial status. If so, it is difficult 
to understand why this value should | 
not be protected through the medium 
of life insurance. 








Making Good Gains. | 

The new business of the Security 
Mutual Life of Binghamton for the 
month of August showed an increase 
of 27 per cent., as compared with the 
cintilar month of last year, while the) 
disbursements showed a decrease of 50 
per cent. 

The new insurance for the first eight 
months shows a net increase over the | 
cerresponding period of 1909 of 60 per 
cent. ; 





Our Stock Option Policy Sells Itself 


OUR TEN ARE ALL MAKING 
MONEY BECAUSE WE HAVE 


A SPECIAL PROPOSITION TO OFFER PRODUCERS 









WRITE FOR PARTICULARS 









Standard Mutual Life Insurance Company 
OF AMERICA 






Home Office, Commonwealth Bldg., Pittsburgh, Pa. 












THEY’RE DOING IT! 
WHAT? 


Earning more money for less effort than ever before 
WHO? 


The men selling the policies of the 


UNITED STATES ANNUITY & LIFE INSURANCE COMPANY 
McCORMICK BUILDING, CHICAGO, ILLINOIS 
WHY? 
Annual dividend policies registered with the State of Ulinois. 
management limited. Liberal commissions. 
OPENINGS FOR STATE AND DISTRICT MANAGERS 


Expense of 








A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MOTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 
is unsurpassed for net low cost and care of interests of 
all members. 


THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
\ 3% reserve 


National Life Insurance Company 


MONTPELIER, VERMONT 


Established in 1850 Operating in 37 States 


JOSEPH A. De BOER, President 

FRED A. HOWLAND, Vice-President H. M. CUTLER, Treasurer 

JAMES B. ESTEE, 7d Vice-President A. B. BISBEE, Medical Director 
C. E. MOULTON, Actuary 








OSMAN D. CLARK, Secretary 


This Company held January 1, 1910, and gained during the past decade: 


IN os os 3 cartenen ie $47,490,998.98............ Gain, 167% 
RD 6 65 cesccccdsen $41,661,130.12................ Gain, 162% 
ee ee $ 5,829,868.86................ Gain, 211% 
Insurance.............- $161,423,115.00.............45. Gain, 79% 


Absolute Security and Economy “of Management 


WANTED! 
Stock Salesmen! 











BIG MONEY 


FOR MEN THAT CAN CLOSE BUSINESS 





INQUIRIES TREATED CONFIDENTIALLY 





Address “ BIG MONEY” 
care of THe Eastern UNDERWRITER 
105 William Street, New York City 
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By F. A. HILTON, Detroit, Michigan. 





Since the world began the dominant 
instinct and duty of man has ever 
been the preservation and protection of 
his family. This virtue, dormant in the 
savage, is fanned to flame at the first 
sign of danger to his offspring, and at- 
tains its highest excellence in our mod- 
ern civilization. Patriots have been 
temporarily swerved from this duty by 
a threatened danger to their country, 
the weak and depraved have dulled its 
sense in dissipation and crime and 
cowards have lost it in self-destruction, 
but it will ever remain the greatest mo- 
tive power and incentive to human en- 
deavor. It is the call of the blood. The 
keener our competition in the ‘struggle 
for existence and the more zealous our 
efforts for improved physical and moral 
conditions, the more we are swayed by 
its powerful influence. As the star 
guided the wise men from the East to 
the cradle at Pethlehem, so shines this 
virtue in our hearts, a beacon light 
amid the joys and sorrows, the success- 
es and failures of mankind. 

The youth stepping into the world of 
man’s activities fresh from school or 
college, handicapped by many illusions 
and often blinded by false lights lead- 
ing away from rectitude may feel tus 
duty but lightly. Gratification and cu- 
riosity are too often his boon compan- 
ions. He is inclined to forget the 
breast that nurtured him in childhood, 
the father’s hand that guided him in 
boyhood, yet the love of family is al- 
ways within him, dormant perhaps, but 
deep, inherent, pervading. It needs but 
a word from the passing agent, a point- 
ed line in a well written leaflet to 
awaken him to a realization of the full 
meaning of the beautiful word HOME 
and his duty to those who bore him 
and made possible his life’s work and 
success. So strong is this call of the 
blood even in youth that I am con- 


vinced in the majority of cases in 
* Awarded second prize in Prize Essay contest 
of National Association of Life Underwriters 


J. C. BERGSTRESSER’S DEATH. 





Well-Known Journalist Passes Away at 
Fountain Springs, Following Opera- 
tion in Berlin. 

In the death of J. C. Bergstresser, 
proprietor and editor of the Insurance 
World, who passed away at Fountain 
Springs, Pa., last Sunday night, insur- 
ance journalism lost one of its best 
known and highly esteemed members. 

He was in his 60th year. 

A few months ago, Mr. Bergstresser 
was operated upon in Berlin for the 
removal of a tumor which had de- 
veloped in his neck. This left him in 
a very weakened condition, and he 
went to Carlsbad, his old stamping 
ground, to recuperate. Unable to avail 
himself of the baths, the long jaunts 
among’ the pines and in the hills, re- 
covery was slow; in fact, he felt him- 
self failing and during the last week 
in August returned to this country. 
Following a week spent in St. Luke’s 
hospital, New York City, to gain 
strength, he decided to go to the hos- 
pital at Fountain Springs, Pa., in order 
to be near his brother, S. E., who re- 
sides at Mt. Carmel. His condition 
grew worse and while little hope was 
entertained for recovery, the end came 
very unexpectedly on Sunday evening. 

Mr. Bergstresser was born at Elys- 
burg, Pa., July 15, 1851, and graduated 
from Lafayette College in 1871. He 
chose the profession of civil engineer 
and aided in the survey of a portion of 
the Pennsylvania R. R. system now in 
use in the Keystone State. 

In 1874 he established the Insurance 
World of Pittsburg, which under his 
aggressive and fearless policy became 
one of the leading monthly periodicals, 
a change to a weekly issue being made 
about ten years ago. 


Mr. Bergstresser had a host of 


which endowment policies are issued 
to young unmarried men, the primary 
motive for their action is love of those 
at home rather than a desire to accu- 
mulate something for themselves even 
though the latter benefit be the only 
argument put forward by the agents 
who canvass them. 

If then this instinct in youth is so 
abiding that it but waits the awakening 
word, what must be its power in the 
matured man who has reached the full- 
ness of his strength and responsibility 
who contemplates the founding of 
another family or who has already felt 
the thrilling touch of helpless baby fin- 
gers. Surely his strongest natural im- 
pulse is to protect the women who will, 
or has, become his life companion and 
the living pledges of his love for her. 

The same lofty instinct is propulsive 
in middle age. It may truthfully be 
said it grows stronger with age, for 
with advancing years the responsibili- 
ties of protection rest more heavily 
upon the bread winner. The mother 
who has so patiently borne the burden 
of living and giving life, has earned her 
passing days of comfort and ease. 
There may be younger children still to 
be equipped for the world’s struggle, or 
a loving and tender daughter to be 
guarded and cared for. Some or all of 
them need protection, and he alone can 
give it to them. 

Surely then the appeal that per- 
suades in soliciting must, ever be to 
this impelling virtue of love for our 
own and the instinctive dominant duty 
to provide for them and protect them. 
Other appeals there have been and are 
in plenty such as, to the young—save 
your money for yourselves through the 
medium of endowment insurance; to 
the middle aged, protect your business 
and your partnership interests. But, | 
though excellent in their way, these | 
are but other forms of indirectly pro- 
tecting the family. The guiding motive 
is the same and is always to be found 
in the simple word “HOME.” 


friends in this country and abroad. 
Among the insurance fraternity the 
name “Bergy” is a familiar one, 
especially among the members of the 
“old school,” while his extensive trav- 
els—rarely a year passing that he did 
not take one or two ocean trips with 
Europe or South America as his des- 
tination—not only multiplied his 
friends, but gave him a wonderful store 
of interesting reminiscences which 
made him an entertaining companion. 

In the conduct of his paper, Mr. Berg- 
stresser aimed to champion the best 
interests of insurance and if an occa- 
sional unintentional injustice was done 
company or individual, he was liberal 
in his effort to make reparation; on 
the other hand a threat or an attempt 
to bulldoze on the part of manipulators 
of wild-cat, or fraudulent concerns had 
no terrors for him. 

His remains were laid to rest in the 
Mount Carmel cemetery, the funeral 
taking place from the residence of his 
brother, S. E. Bergstresser, on Wednes- 
day morning. 

For the past six years Mr. Bergstres- 
ser had associated*with him his favor-! 
ite nephew, James L. Bergstresser, who 
took up the work following graduation 
from Harvard, and who has had com-| 
plete management of the paper during 
the illness of the deceased. 





Fraternal Mystic Circle. 





An examination of the Fraternal | 
Mystic Circle of Philadelphia, conduct- | 
ed for the insurance departments of | 
Virginia, North and South Carolina, 
was completed last week by Actuary 
John F. Roche and the report filed with 
the departments. 

This is one of the “commercialized” 
fraternals which has had anything but 
a smooth road, 





IN GRATIFYING CONDITION. 





Directors of Great Southern Life Find 
Much to Please Them in Com- 
pany’s Affairs. 





At the semi-annual meeting of the 
directors of the Great Southern Life, of 
Houston, Texas, the affairs of the Com- 
pany were found to be in a gratifying 
condition. After considering routine 
affairs the directors lunched informal- 
ly, subsequently taking a yachting trip. 

The vacancy on the board caused by 
the retirement of W. E. Richards, was 
filled by the election of Lynch David- 
son. 





Insurance Department Exempt. 





Justice Whitney, of the Supreme 
Court, has refused the application of| 
William Henry Hall for permission to | 
sue the State Department of Insurance | 
and Superintendent Hotchkiss on trans- | 
actions arising out of the trouble over | 
the affairs of the People’s Mutual Life, | 
of Syracuse. Hall held a promissory | 
note of John A. Tevis, who deposited | 
$150,000 of Canadian money in a Syra-| 
cuse bank with which to purchase the 
company. Hall said Lieutenant Gov-| 
ernor Horace White paid out all but/| 
$18,000 of this money, and that the | 
State Insurance Department seized the | 
rest. He tried to attach $13,500 which | 
he said was still left in the Syracuse 
bank, but asserted that the Sheriff of 
Onondaga County had failed to execute! 
process. 








* Theodore M. Banta Dead. 








Theodore M. Banta, for over a half | 
century in the employ of the New York | 
Life, and until his retirement a few| 
months ago home office cashier, died 
Saturday at his home in Glenbrook, 
Conn., aged 76 years. 
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1860 


50th Year 


Home Life 
Insurance 


Company 


of New York 


GEORGE E. IDE, President 


BOMB ccsctiasrionce’ $23,626,018.63 
Liabilities (including Di- 

vidend Endowment 

Fund)... ... .0020 e+e 21,858,691.62 
Dividend Endowment 

Fund (Deferred 

Dividends)........... 2,119,044.00 
Net Surplus............ 1,767,327. 11 
Insurance in Force... .. 92,532,583.00 


1910 


The 50th Annual Report shows a 
gain in the amount of insurance in 
force; that assets were increased 
over $1,917,117.00 and that over 
$655,149.17 was added to surplus ac- 
count. 
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THE EASTERN UNDERWRITER 








LATEST LEGAL DECISIONS. 


OBLIGATIONS IN REINSURANCE. 





Murder By Beneficiary Voids Policy— 
Agents Without Power to 
Bind Company. 


From the Insurance Green Bag, of 
Chicago, which is issued by George J. 
Kuebler and George R. Brown, attor- 
neys of Chicago, we have received the 
following relative to recent legal deci- 
sions affecting life insurance. 

Company Buying Out and Reinsuring 
Another Company Liable for Damages 
to Agent of Selling Company:—The fol- 
lowing syllabus by the Supreme Court 
of Minnesota aptly expresses the whole 
case and is herewith given in full: 


A life insurance company, which purchases 
the business and assets of another life in- 
surance company, and agrees to underwrite, 
assume, re-insure and guarantee all of the 
jnsurance or investment contracts and poli- 
ees of the selling company, thereby becomes 
liable to an agent of the selling company 
in an action to recover the present damages 
eccasioned by the breach of the contract by 
the sale, and the burden is upon the pur- 
ehasing company to show that the policy- 
holders did not re-insure, or that they were 
insolvent. 
such an action, brought by the agent 
against the purchasing company, the makers 
of installment premium notes are not pre- 
sumed to be insolvent with respect to install- 
ments not due, although at the time of the 
sale one or more installments had become 
due and were not paid. 

The rule that, when a party to an agree- 
ment voluntarily places it beyond his power 
io perform, he is Hable to the other in an 
action for damages for the anticipatory 
preach before the time of performance ar- 
rives, applies to a contract between an agent 
of a life insurance company, when the latter 
cells out its business and thereby incapac- 
itates itself to fulfill its obligations to it» 
policyholders, and to collect premium notes 
upon which the agent’s commission depends. 





Crowell vy. Northwestern Nat. Life Ins. 
Co., 108 N. W. 962, followed, and Moore vy. 
S-curity Trust & Life Ins. Co., 168 Fed, 496, 
distinguished. 

Isrvel v. Northwestern Nat. Life Ins, Co., 
i277 N 


W. Rep. (Minn.) 187. 
* + . 
Murder of Insured by Beneficiary 


Avoids Policy. 


The beneficiary under policy mur- 
dered the insured (his wife) in Sep- 
tember, 1906. He was indicted the fol- 
lowing October and convicted of the 
crime in December and was serving a 
six year sentence for same in the Ohio 
penitentiary. Suit was brought for the 
benefits. The company answered by 
setting up the facts and that the bene- 
ficiary was estopped from asserting any 
claim under the policy by reason of his 
wrongful act. The demurrer interposed 
was over-ruled and the beneficiary not 
desiring to plead further judgment was 
entered dismissing his petition. The 
Cireuit Court affirmed the ruling and 
the Supreme Court of Ohio also af- 
firmed same, saying in part: 


It is conceded by counsel for plaintiff in 
error to be the well-settled and established 
rule of law that a beneficiary under a policy 
of life insurance is without right to recover 
thereon, where the death of the insured has 
heen intentionally caused by the act of such 
heneficiary; but it is contended in the pres- 
ent case that the second defense of defend- 
ant’s answer is lacking in essential allega- 
tion and is fatally defective, because it con- 
tains no direct or sufficient averment that 
the killing of the assured by Elmer G. Fil- 
more, the beneficiary under said policy, was 
an intentional killing. That such objection 
is purely technical, and in the present case 
wholly without merit, is apparent, we think, 
from a consideration of the character and 
legal effect of the matter pleaded and the 
allegations made in said second defense. One 
ef the express averments found in this sec- 
end defense is that the plaintiff, Elmer G. 
Milmore, murdered his wife, Emma Filmore, 
who was the assured‘in the policy of in- 
surance upon which he was seeking to 
recover, and while it is true that neither 
the circumstances of the killing nor the con- 
stituent elements of the crime thus charged 
are pleaded with the particularity that 
would be necessary in an indictment charg- 
ing the same crime, it is equally true that 
in an answer in a civil action such _parti- 
cularity of statement is not required; but 
it is sufficient if, in such pleading, the mat- 
ter constituting the defense be stated “‘in 
ordinary and concise language.” * bd 
And as said by Mr. Justice Field in N. Y. 
Mut. Life Ins. Co. v. Armstrong. 117 U. 8. 
600, 6 Sup, Ct. 881, 29 L. Ed. 997: “It would 
be a reproach to the jurisprudence of the 
country ff one could recover insurance 
money payable on the death of a party 
whose life he had feloniously taken. As 





well might he recover insurance aener, upon 


Agents Have no Authority to Bind Com- 
pany Beyond the Policy Terms. 

An agent, in negotiating a sale of a 
$30,000 semi-tontine policy delivered a 
“Special Contract for Andrew Lang- 
don” containing three options in the 
first of which the usual surplus based 
upon past experience was guaranteed. 
The application subsequently taken was 
confined to the terms of the policy to 
be issued. Insured paid his premiums 
for 11 years without reading the policy. 
After becoming acquainted with the 
discrepancy in the paper referred to 
and the policy he waited 4 years be- 
fore bringing a suit to reform the poli- 
cy according to the terms named in 
the special contract referred to. In the 
lower court his petition was dismissed. 
This was affirmed by the App. Div. and 
again affirmed by the Court of Appeals 
of New York which, after deciding that 
the “special contract” was a mere pros- 
pectus and that insured was no novice 
in insurance matters his action could 
not be maintained, say in part: 

It may be regarded as a subject for ad- 
verse criticism that the company labeled as 
a “special contract” that which it now 
claims was only a prospectus or preliminary 
statement. Apparently the company was 
willing to appeal to the vanity and sense 
of thrift of each proposed customer by giv- 
ing an appearance of “special’’ importance 
tu what was as a matter of fact general 
and common to every one who desired it. 
This method of puffing doubtless is not to be 
commended, nor is it in all probability con- 
fined to sellers of life insurance. What may 
seem to us to be a violation to some rule 
of ethics, however, does not become a basis 
for equitable relief in such a case as this, 
unless it has been made the means of some 
substantial fraud or deception, and that has 
not happened here. Appellant was not en- 
tirely inexperienced and unsophisticated in 
fife insurance matters. He had dealings 
with the respondent in connection with a 
prior similar policy, and, as already pointed 
out, he must be assumed to have under- 
stood that if he had obtained a preliminary 
contract guaranteeing at a fixed sum his 
sbare in the surplus, that contract was not 
in accordance with the general principles of 
tontine insurance, nor in accordance with 
the policy for which he was making formal 
application. 

The dissenting opinion by Cullen C. 
J. is of especial interest and should be 
the law and is in harmony with the 
law of contract. The opinion concludes 
ag follows: 

It cannot but believe that when the 
defendant effected this insurance it expected 
to faithfully live up to its contract, believ- 
ing that past experience warranted it in 
entering into unqualified obligations as to 
the amount payable to the insured, and that, 
as unfortunately too often occurs, finding 
that the expectations of the past had not 
been realized in the present, under stress 
of supposed necessity it has claimed an in- 
terpretation of its contract that under more 
favorable circumstances it never would have 
advanced. If, however, I am wrong in giv- 
ing the defendant credit for original in- 
tegrity of intention, then I must say that its 
conduct in effecting this insurance, the vari- 
ous devices and false statements it has 
adopted to entrap the insured, is inconsistent 
with honesty to such a degree as to con 
travene not merely ethical standards, but 
legal obligations. 

Langdon v. Northwestern Mut. Life Ins 
Co., 92 N. E. Rep. (N. Y.) 440. 

1 * * 


Statutes Construed as _ to 
Revival of Policy. 
Insured carried a policy for $5,000. 


Alabama 


Five years thereafter he made an ap-| 


plication for a reduction of same by 
one-half and sought to apply the sur- 
render value of the canceled portion to 
the payment of a loan. The amount 
thus realized covered the loan only by 
one-half. The reduced policy there- 
after lapsed and an application for re- 
vival was made in which insured war- 
ranted all statements made in the 
original application to be true, and that 
his health had remained unimpaired 
since the medical examination for the 
original policy. After the death of in- 
sured the company contended that the 
restoration of the policy ‘was procured 
by fraud; that insured had been suffer- 
ing from valvular disease of the heart 
and that his physical condition at the 
time increased the risk of loss. Bene- 
ficiaries invoked the statutes above 
mentioned and the court in construing 
the same as applying to original as 
well as restored policies say in part: 
__ We, therefore, hold that under Section 
4579 any contract or agreement relating to 
sime is not binding on the insured, unless 
expressed in the policy. But misrepresenta 
tions in the application or negotiation for 
insurance or proof of loss thereunder, and 
which are not made a part of the coutract 
of insurance, or of an agreement relating to 
same, are binding on the insured, although 
not expressed in the policy contract, pro- 
vided, of course, it is made with the actual 
intent to deceive and risk is thereby in- 
creased. oe 

As Section 4579 includes only contracts or 
agreements, and Section 4572 not only covers 
warranties, which must be expressed in the 
policy, under Section 4579, but misrepre- 
sentations also, whether written or oral, and 
which did not have to be written in the 
policy contract, provided they are made with 
the intent to deceive or the risk is increased. 
The case is not in conflict with the Ver- 
neuille Case, supra, and so much as was 
there decided is atlirmed. The defense there 
set up was a warranty or agreement only, 
and not mere wmisrepresentation, * * * 


In discussing this question, we deal with it| 


as applicable to original policy contracts, 
and are not unmindful that the contract or 
waTtranties set up in the pleas refer to a 
revival or renewal of a policy that had previ 
ously lapsed. We are of the opinion, how- 
ever, that Section 4579 is broad enough to 
iuclude any coutract or agreement as to the 
policy, whether it relates to the issuance 
of the policy or to a renewal, revivor, or 
reinstatement of same. The policy of the 
Statute was to inform the insured of his 
warranties affecting the validity of his con- 
tract by having them expressed in the con- 
iract. If they relate to the issuance of the 
policy, they should be expressed in the 
original policy. If they relate to a revival 
cr renewal of the policy, they nevertheless 
relate to the policy contract, and should be 
expressed in or made a part of the policy 
as revived or renewed, 

For the error above pointed out, the judg 
ment of the Circuit Court is reversed, and 
the cause remanded. 

Mutual Life Ins. Co. of N. Y. Vv 
51 South Rep. (Ala.) 877. 

. * ° 


Paid-Up Policy—Demand Must be Made 
Within Time Prescribed. 


Insured paid the premtums to Noy 
15, 1903 and then allowed the policy to 
lapse. He died April, 1907. The com- 
pany having denied liability, suit was 
brought by the beneficiaries for a paid- 
up policy under the following clause: 

And, further, that if premiums upon this 
policy, for not less than three complete 
years of assurance, shall have been duly re- 
ceived by said society, and this policy should 
thereafter become void in consequence of 
default in payment of a subsequent premium, 
said society will issue, in lieu of such policy, 
a new paid-up policy, without participation 
in profits, in favor of said beneficiaries 
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as aforesaid his executors, administrators, 
or assigns, for the entire amount which the 
full reserve on this policy, according to the 
present legal standard of the State of New 
York, will then purchase as a single pre 
mium, calculated by the regulay table for 
single-premium policies now published and 
it use by the society; provided, however. 


that this policy ” surrendered duly 
receipted withi nonths of the date of 
default in payment of premium as mention- 
ed above 

They claimed, in their petition that 
it was impossible for insured to com- 
ply with the terms of the policy be- 
cause it had been lost or stolen, and 
prayed judgment for a paid-up policy 
for the amount of the full reserve. A 
demurrer to the petition was sustained 
in the lower court and affirmed by the 
Supreme Court of Georgia, who say in 
























1 of th d l in unced 
tes is ecessary Questions 
that decided ery simila 
een passed upon and elabor 
} by the courts of last resort 
in many of the States, and the line of 
authority supporting the proposition an 
nounced is almost unbroken See Equitable 
Life Assur. 8 } W.; Wells 
Life Assur. Sox 74: Wells 
Greve g Co., 36 
South : 
7 Fed. S01; 
Ins. Co., 2 N. J. Eq 
Ins. C . Whitehead, 5 
Rep. 322. 
Judgment affirmed. All the justices concur 
Hatcher et 1. v. Equitable Life Assur 
Soc., 6 8S. E.. Rep. (Ga.) 581 


Beneficiaries—Vested Interest Does Not 
Continue After Divorce. 

A,policy was issued in 1903 in which 
the wife was named as beneficiary if 
she survived her husband, otherwise to 
the executors, administrators or as- 
signs of assured. In 1908 the wife se- 
cured a divorce and ten months there- 
after insured applied to the company 
for a change of beneficiary. The com- 
pany refused to make the change with- 
out the consent of the ex-wife, who 
claimed she had a vested interest which 
she refused to release. Insured brought 
suit to substitute for the beneficiary his 
children and made the ex-wife a party. 
The suit was based upon a provision in 
the above named section in part “pro- 
vided, however, that in the event of the 
| death or divorcement of his wife before 
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the decease of the husband, he shall 
have the right to designate another 
beneficiary upon written notice to the 
company,” etc. The company claimed 
the policy was a New York contract 
and under the statute of that state no 
change of beneficiary was permitted 
without the consent of said beneficiary. 
In the lower court the insured’s suit 
was dismissed which the Springfield 
Court of Appeals (Mo.) reversed and 
remanded with directions after holding 
that the contract was a Missouri con- 
tract and to be construed according to 
the law in Missouri, saying in part: 


Our conclusion is that the purpose under 


lying this statute is to vouchsafe to the 
husband, without regard to who was in 
fault in the divorce proceedings. the same 


freedom of action providing for those whom 
he might be under some moral obligation 
tu provide for after his death that he would 
have had if the marriage relation had never 


existed between him and the defendant, 
l’earl L. Haven. The purpose underlying 
all contracts of life insurance, where the 


policy is secured and the premiums paid by 
the insured, is te provide for those depend- 
ent upon him after his death, and, when the 
divorce between him and his wife was 
granted, he would no longer feel the obliga- 
tion to provide for her resting upon him, 
and for this reason, we think, the intention 
of the Legislature was to leave him un- 
hampered when in that condition to provide 


auether beneficiary for whose benefit he 
would be willing to continue the payment 
of the premiums and thus keep the policy 
alive. 

Under the facts in this case which are 


appears that 
premiums, our 
t was in error 
bill. 

eversed, and the 
to enter 2 


rot disputed and in which it 
the plaintiff has paid all the 
conclusion is that the cour 
in dismissing the plaintiff 

The judgment will be 1 
cause remanded, with directions 
r plaintiff as prayed i 

Haven v. Home Ins. Co. et al., 150 S. W. 
Rep. (Mo.) 73. 


ENTERS LIFE BUSINESS. 








Deputy Commissioner Sexton of Ala- 
bama Goes With Southern Depart- 
ment of Citizens National. 

A. C. Sexton, deputy insurance com- 
missioner for Alabama, has resigned 
to become secretary and treasurer of 


the Southern Department of the Citi- 
zens National Life of Louisville, with 
headquarters at Birmingham. His suc- 


cessor is H. W. Laird, a newspaper 
man. ; 
Mr. Sexton has been the practical 


head of the Alabama insurance depart- 
ment for many years, and is recog- 
nized as a man of considerable ability 
and knowledge of insurance affairs. 





Getting Results. 


With results for the first twenty 
days of September six times ahead of 
the similar period of last year, W. N. 
Compton, New York City general agent 
of the John Hancock Mutual Life, says 
that the closing months of 1910 are 
going to be of the “cracker-jack”’ vari- 
ety in the way of new business. “Noth- 
ing succeeds like success.” 





Meeting at the Frontenac. 





The leading life and accident insur- 
ance agents of the Travelers Insurance 
Company held a three days’ session at 
t Frontenac, Round Island, N. Y., 
last week. 





New Jersey Agency Appointments. 


Fidelity Mutual.—G. M. Se'leck, Jersey 


ity. Northwectern Mutual.—W. V. 
Baker, Troy, N. Y.: Robert M. Bonham, 
Trenton. Sua.—E. A. Martin, Newark; 
T. D. West, Philadelphia, Pa. 


INSURANCE AND AVIATION. 
Cancellation of Policies Held By Allan 
A. Ryan Raises An Inter- 
esting Point. 


Daily newspapers of Wednesday con- 
tained the “startling” information that 
a dozen or more insurance companies 
had cancelled approximately $500,000 
insurance on the life of Allan A. Ryan, 


New York financier, because of his 
connection with the international avi- 
ation meet, holding that there is too 


much risk attached to aviation. Mr. 
Ryan contends that he does not pro- 
pose to even attempt a flight, and used 
this as an argument in favor of retain- 
ing his insurance. He is quoted as 
saying: 

“It is absolutely necessary during the 
aviation meet that nobody be allowed 
on the field. It is a very risky thing 
both to the aviator and to the people 
on the field. This point has become so 
strongly emphasized that the insurance 
companies have cancelled every cent 
of insurance I carry because I have as- 
sociated my name with the aviation 
meet.” 

There must 
nection with 
reasons: 

First, life insurance 
der the terms of contracts issued by 
all standard institutions, would not 
have the right to cancel policies held 
by Mr. Ryan, and in fact they would 
be held as non-forfeitable if in force 
for from one to three years, even 
though the assured should commit sui- 
cide. His connection with an aviation 
meet could not be termed as a delib- 
erate act of suicide. 

Second, it is not likely that Mr. Ryan 
carried a half million dollars of per- 
sonal accident insurance, the institu- 
tions writing which reserve the 
to cancel policies if deemed advisable. 

It will be recalled that The Eastern 
Underwriter a few weeks ago mention 
ed the scrutiny being exercised by cas- 
ualty companies in connection with 
cases where large amounts of per 
sonal accident insurance are being car- 
ried, and it is not at all surprising that 
the extra hazard assumed by Mr. 
Ryan should be deemed undesirable to 
companies writing this class of insur- 
ance, 


be some mistake in con- 
the matter, for two 


companies, un- 





MINNESOTA FREE FROM TAXES? 
State Collects $2 for Every $100 Paid 
in Life Insurance Premiums—Penal- 
izing Thrift. 


Minnesota boasts a heavy surplus in 
her treasury and expects soon to be 
able to relieve her peop!e from State 
taxes altogether. That is to say, they 
are to be relieved of a direct property 
tax; but this is accomplished by im- 
posing upon the people the most griev- 
cus and unjust of all taxes—the tax on 
life insurance premiums. The thriftier 
und more provident portion of the pop- 
ulation carry life insurance, to the end 


that those dependent upon them may in | 


no contingency become a public charge. 
Ot every $100 of premiums paid on this 
insurance, the State demands two dol- 
lars. Others of her citizens pay no life 
insurance premiums; perhaps because 
*hey feel no concern for the future of 
their dependents; perhaps because they 
are rich and “do not need life 
ance.” Nevertheless, reverses 
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Orphans of some of chese may Lave to 
ve provided lor trom ine puvi.c Ludus, | 
tunds which have peen accuuitharccu vy 
laxing their lio.e provident neigiiuww.is— | 
those who pay ile lusuramce premuiuuius. 

NO taxes, indeea’ Kvery Citizen vt | 
Minnesowa, who pays a ile lmsurauce 
premium, pays a GOudve LAX; Ior un as- | 
sessing une payment ot premiums ne 
vOuuularmiy taxes humee.i tu that exienn, 
to «he end that his depenuenius ma; 
vever become a burdeu to ine Siac. 
ibis tax he pays, not tor his own veu- 
eut, but tor the benefit ot olhers—iwi 
the benefit of his own fauiliy diueciy, 
and indirectiy for the puvuc beneut. | 
‘hen comes the State of Minnesoia anu 
ievies another tax upon this tax—a tax 
of 2 per cent. upon every life unsuranc 
premium paid by her people. 

‘he strangest thing about this pre- 
mium tax is that the premium-payers, 
who actually pay the tax, do not know | 
that they pay it. ‘ihat is because it is 
indirectly coliected through their com-| 
pany; and yet, but for this tax, the net 
cost of their insurance would be exactly 
so much less. To illustrate; say in a} 
particuiar case that a premium of $100 
receives a dividend of $15, thus reduc-) 
ing the cost of the povicy for the year 
to $85. But for this exorbitant tax of 
2 per cent. that dividend would have 
been $17. Thus the people are easily! 
fcoled by the boast of no State taxes, 
while at the same time there is a State 
tax, a burdensome tax, and an especial- 
ly unjust tax, because paid by only a 
portion of the people—the people who 
had already taxed themselves for the 
benefit of others. 





The Northwestern Mutual Life has 
appointed J. M. Deering its lowa State 
agent. 
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Tlillions 


Exceptional opportunities for General 
Agents in 


PENNSYLVANIA 
IOWA AND ALABAMA 
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The Cleveland Life Insurance Co. 


WM. H. HUNT, President 
Is Strong, Progressive and an Agents’ 
Company 


You want to work for that kind of a Company— 
therefore apply to Agency Department 


The Cleveland Life Insurance Co. 
CLEVELAND, OHIO 








CAPITAL $1,000,000 


Management. 


Georgia Life Insurance Company 
OF MACON, GA. 


(Now Organizing) 
W. E. SMALL, President 


LIFE AND CASUALTY INSURANCE . 
Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
First Class Openings in bothBranches for PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 


SURPLUS $500,000 








than will another company. 
that you are not entirely satisfied 
show you what we have to offer. 
Nebraska, Missouri and Pennsylvania. 
Minnesota, 





A MESSAGE FROM THE 


4 s 
Minnesota Mutual Life Insurance Company 
E. W. RANDALL, President 
ORGANIZED 1880 
ST. PAUL, MINN. 

The advertisements in this journal show that all companies “‘ want agents.” 
cases the connection you desire, the position you can fill is not open to you. 
that one company can pay as much for business as another, it depends then whether this 
Company is willing, for reasons of its own, to pay you more fur certain work it wants done, 
We have no way of knowing that you contemplate a change, 
If you will give us the high sign, we will be pleased to 
Men of large caliber wanted in Michigan, Illinois, 
©. P. WILLIAMS, Agency Manager, St. Paul, 


In many 
Assuming 
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BEST MEANS OF SAVING. 





Men make money in business, in 
stocks, in real estate; some by the toil- 
some saving of daily wages. But we 
submit to you the unquestioned fact 
that more men reach a comfortable 
competence in o:d age—more families 
are rescued from want—more homes 
are saved to dependent loved ones 
through the ownership of endowment 
life insurance than in any other way 
says Geo. M. Nettleship, General Man- 
ager of Agencies of the Home Life of 
America, of Philadelphia. 

Business, stocks and property require 
constant attention, then often depre- 
ciate and are lost. It means sleepless 
nights and days of worry, which, com- 
bined with the uncertainty of life it- 
self, makes life insurance an absolute 
necessity and the only secure provision. 

Select it, set it to work, it takes care 
of itse f and will take care of you and 
those dependent upon you. 





HOW TO REDUCE LAPSES. 





Observation and experience have 
demonstrated that there are two es 
sentials in securing a low lapse-rate— 
first, the writing and proper placing 


_of the right quality of new business; 


second, skilful management of the 
debit. The first essential has been so 
forcibly dealt with in a former article 
that little remains beyond emphasizing 
the importance of making substantial 
collections on new applications. To do 
this, a little tact is all that is required. 
When the policy comes from the home 
office, deliver it at once. Carefully go 
over its special] features with the in- 
sured. A little pains spent along these 
lines will not only make the business 
of the “stays and pays” order, but a 
friend is secured through whom other 
first-class applications will be obtained. 
The debits showing the largest advance 
payments almost invariably have the 
lowest lapse-rate. The moral is obvi- 
ous. 

Regarding the second essential to re- 
duce lapses, the writer has in mind his 
own experience in the management of 
a debit. It was then, is now, and ever 
ghall be, " 

“Punctuality is the soul of business. 
Therefore collect at regular, stated 
times. By so doing, the policyholder 
will be in readiness, so arranging mat- 
ters that the insurance man’s call be- 
comes part of the household routilrie. 
The punctual collector does not disturb 
any domestic or business arrangements, 
but the agent who thinks “any old 
time” good enough will soon have a 
state of affairs that is altogether un- 
desirable in high arrears, low advances, 
and lapses that were never dreamed of, 
simply because the policyholder be- 
comes annoyed and irritated into a 
condition of taking this method to show 
resentment. 

It is assumed that every Prudential 
man és gentlemanly and courteous in 
his demeanor, but in addition to this 
valuable asset the up-to-date agent 
should keep himself well informed on 
current topics, especially those of a 
business character gleaned from “The 
Weekly Record,” The Prudential, etc. 
As he goes along his debit, every op- 
portunity should be taken to impart 
this information in a pleasing fashion, 
with the object of keeping the policy- 
holders interested in the methods of the 
Company he has the honor to represent, 
which fis daily showing by its deeds 
that it is the soul of honor and gen- 
uinely liberal. 

The agent should consider the debit 
as one large family, having a friend in 
every home, and himself a friend to all. 
Foster this spirit, let it prevail, and a 
lapse becomes a rarity. 

Circumstances may arise that cause 
the policyholder to think seriously of 
discontinuing; if so, and if the agent 
does not feel strong enough to hold 


the business, let the services of the as- 
sistant superintendent be at once requi- 
sitioned. Never wait until there are 
arrears. If lapsing is necessary have it 
done on “even date.” The agent who 
gets this habit will surprise himself 
as to the resulting excellent condition 
of his debit. Incidentally, peace of 
mind is his constant companion, and 
worry a thing of the past. 

He ought to keep in touch with all 
who may be out of benefit, continue to 
take a friendly interest in their wel- 
fare, that when circumstances change 
they will return to the fold and show 
their appreciation by not only inter- 
esting others but keep their own busi- 
ness well ahead—Wm. White, Winni- 
peg, Canada, in the Prudential Record. 








“Durkin Harvest Home.” 





Durkin, secretary of the Home Life of 
America, of Philadelphia, from a two} 
weeks’ vacation spent in the North-| 
west, General Manager of Agencies, | 
Geo. M. Nettleship addressed him a 
letter outlining results achieved by the! 
field force in his honor during his ab- 
sence. Mr. Nettleship said in part: 


Forty men of the industrial department | 
produced new weekly premium business in | 
amount of an average of 6 cents per man| 
per week; $51.95. The same men also wrote! 
new Ordinary insurance to the amount of | 

,500. Seven Ordinary agencies wrote new | 
insurance in amount of $62,500. The total! 
amount of new Ordinary written during the | 
two weeks was $117,000. This is a com: | 
pany record, and you can truly feel proud| 
of the spirit of respect and loyalty that} 


Following the return of Joseph L. | 
| 





ereated the power to accomplish such a fine!’ 


record in your honor. We are looking ahead | 
to still greater accomplishments. | 





“Strongest Man.” 





This is a term adopted by the editor | 
of the official organ of the Life Insur- 
ance Company of Virginia for the lead- 
ing producer. Not a bad idea. After 
all, it is results that count. A horse, 
beautiful though he may be, that tugs 
at a load but stalls on the hillside, is 
not to be compared with the less at- 
tractive one, from the standpoint of ap- 
pearance, which clears the top of the 
hill with a similar load and walks off 
as though the task was easy. 





Be A Leader. 





There is an old saying to the effect 
that everything looks easy after some 
one else has done it. In like manner 
it is not a difficult task to go where 
others have blazed the way, but it re- 
quires nerve, energy and ability to be 
a leader. 

In the current number of Public Sav- 
ings, H. Thos. Head, president of the 
Indianapolis company bearing that 
name, has the following to say relative 
to leadership: 

“These are days of record making 
and breaking. To be a leader means 
an expanded chest, an erect body, a 
sparkling eye and dignified step. Ask 
some of those who have tasted of this 
delightful experience. Ask Korff or 
King, or Kampfert, or Orebaugh, or 
Whitney, or Williams, or Casserly, or 
Darnell, or Dalie, or Davis, or, in fact, 








METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 


The 
Metropolitan Life 
Lnsurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


Of the People 
The Company By the People 
— For the People 


The Daily Average of the Company’s 
Business during 1909 was: 
456 per day in Number of Claims Paid. 
6,535 per day in Number of Policies 
placed and paid for. 
$1,463, 755.00 per day in New Insurance 
placed and paid for. 


$183,403.75 per day in Payments to 
Policyholders and Addition to Rv 
serve. 

$132,172.72 per day in 
Assets. 


JOHN R. HEGEMAN, President 


Increase of 








a number of veterans who have been 
foremost in the Public Savings battles. 
There is an inspiration in it and an up- 
lifting of ourselves out from the crowd 
that is content with doing things in a 
small way and places them among 
those who strive and succeed. Try it 
even in some one particular, and prove 
that we are positively correct in this. 

“No matter what feature of the busi- 
ness you begin upon, if you can, by 
your persistent, intelligent effort force 
the results of your emorts above the 
heads of your fellow-agents and super- 
intendents, the only natural result will 
be that you will reach out for some- 
thing else, and reach out again and 
again, and the first thing you know 
nothing but a place at the top will sat- 





T. WM. PEMBERTON, 1st Vice-President 
E. 


THE OLDEST Southern Life Insurance Compar 


J. G. WALKER. President 


D. HARRIS, Secretary 
ORGANIZED 1871 


LIFE INSURANCE COMPANY 


OF VIRGINIA 
Home Office, Richmond, Virginia 


THE LARGEST AND STRONGEST Southern Life Insurance Company 

THE PIONEER Southern Industrial Life Insurance Company : 

Its Policies are clear and definite in their provisions, and their values are absolutely 
guaranteed, 

ee EL, Dinas ucivuaisaveensheserbucnetdeesas babkees $5,372,691.00 

ne SE Ss ns, acs Se csew austen esakesmehbeesSounke 4,312,405.32 

Insurance in Force December 31, 1909................. 2.60405. 68,337 ,613.00 

Total Payments to Policyholders since Organization..................... 9,820,412 49 


W. L. T. ROGERSON, 2nd Vice-President 


Ly: 








INDUSTRIAL INSURANCE 








H. POLLMAN EVANS, President 


CUR NEW SALARY AND COMMISSION CONTRACT 


For Agents, offers a splendid opportunity for afew additional men 
who are steady, energetic, and used to earning a substantial living. 


THE UNION LIFE ASSURANCE COMPANY 


Head Office, TORONTO 





Offices in 34 Districts between Halifax and Vancouver. 
The only Company from which may be obtained the SAVINGS BANK 
POLICY, the most I*beral Industrial Policy 








materially in securing business. 


DISTRICT MANA 


our terms to agents. 


COLONIAL TRUST ELDG. 





WE WANT HUSTLERS IN PENNSYLVANIA AND DELAWARE 


Have excellent proposition to offer men of ability in these states. 
Leads furnished to our representatives from Home Office, aiding 


Send for our Guaranteed Dividend Coupon Policy and 


READING MUTUAL LIFE INS. CO. 


CERS WANTED 


READING, PA. 








isfy your ambitions. Get in the habit 
of having your name at the head of the 
bulletin board of your office, and you 
will keep up such a habit; then go for 
higher honors and lead a district and 
the entire field. 

“If an agent, strive in one thing, at 
least. A host of chances! The most 
new business per week, per month, per 
quarter; or revivals, or collections, or 
low arrears, or largest advance pay- 
ments, or lowest lapse rate, or largest 
Ordinary production, or the hundred 
and one other things that go to make 
up a successful agency. If a superin- 
tendent, have all of these and more. 
Have the best canvassing staff, the best 
collectors, the best staff on correct 
forms, the best Ordinary producers.” 


LICENSE SUSPENDED. 


Authority of Mississippi Negro Fra- 
ternal Order to do Business 
Held Up. 

For irregularities and failure to pay 
dcath claims without proper reasons, 
the license of the Insurance Mutual 


Relief Association of Mississippi has 
veen suspended by Insurance Commis- 


sioner Henry, of that State. It is un- 
derstood that similar action will be 
taken with respect to other concerns of 
like character in the near future. 





The American Union Life, of Charles- 
ton, S. C., has been commissioned to 
do a general insurance business. 
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NO PLACE FOR PESSIMISM. 





About this time every year the cry 
of “hard times” is quite prevalent in 
the Atlantic Coast cities, particularly in 
the neighborhood of Wall street, and 
1910 is no exception. For séveral 
weeks, money has been “tight,” crop 
results have been bulletined in the 
failure class, and the country given 
over to a bunch of reformers “bent on 
rule or ruin.” 

If one gets away from the influence 
of Wall street, however, he will find 
that there need be no particular haste 
in making application for a resting 
place in the poor-house. 

The American people pressed the va- 
cation habit to the umit during the 
past three or four months. Each year 
for the past decade has shown a 
marked increase in expenditures in this 
particular and doubtless to this source 
may be attributed the “tightness” of 
money. Bank accounts are low, and 
economy becomes a matter of necessity 
for a few weeks. However, the con- 
dition is only a temporary one, and 
the beginning of October will see the 
money market in a normal state. 


As to crop failures, reports from the 
Agricultural Department have already 
chased the calamity howler to the tall 
timbers. Over eight billion dollars is 
the value of our crops, says Secretary 
Wilson. The loss in the decrease of 
the average product of wheat and corn 
per acre has been more than counter- 
balanced by the returns from increased 
acreage. 

In like manner the bugaboo of busi- 
ness depression due to the activities of 
men who are not satisfied with present 
conditions, does not bear investigation. 
There are always those who are satis- 
fied to let well enough alone, no matter 
how bad affairs in business and politi- 
cal life may be, but they enjoy the 
“bath” after it has been administered. 

Insurancé men, home office and field, 
will do well to give a wide berth to 
the calamity howler and the pessimist. 
Get out of the band wagon of the 
“Knockers Club” and jcin the “Boost- 
ers.” The closing moaths of 1910 and 
the first quarter of 1911 will witness 
a great boom in practically all lines of 
business and industry. It will be a 





period of development and insurance 
must have a prominent part in it. The 
party who refuses to believe it will 
be convinced when reviewing the suc- 
cess of his optimistic brother. 





PERMANENT BUILDING. 





The object of every agent should be 
to write business that will stay on the 
books. The most dismal failures in life 
insurance, as regards company growth, 
has not been institutions which found 
it difficult to get business, but rather 
those which have resorted to “padding” 
to make a show. Strange as it may 
seem, this class of insurance can only 
be secured at an excessive cost, even 
for the initial year, and this makes the 
burden so much heavier when the 
policy is not renewed. 

In like manner the agent who delib- 
erately writes policies which he knows 
will not remain on the books longer 
than the period covered by the first 
premium, whether it be quarterly, semi- 
annually or yearly, is pursuing a course 
contrary to that which carves out 
success. 

A satisfied policyholder is a valuable 
asset for a company, and for the agent, 
but a “floating” policyholder is not the 
kind who is filled with enthusiasm as 
to the benefits of life insurance, and 
hence would not likely go out of his 
way to recommend this great means of 
family and business protection to 
others. 

But omitting company and policy- 
holder from consideration, permanent 
business is best for the agent. It is a 
fact that the solicitors who make 
money are those who are able to show 
a substantial gain in insurance in force 
to their credit at the end of each year. 





THE FRATERNAL PROBLEM. 





One of the most important and yet 
delicate subjects to come before the 
National Convention of Insurance Com- 
missioners at Mobile,is that of suggest- 
ing a means for placing the basis for 
rates in connection with fraternal ir- 
surance at a figure which shall be 
deemed adequate for all time. 

It was hoped that a solution to the 
problem would be agreed upon at the 
recent meeting of the National Frater- 
nal Congress and the Associated Fra- 
ternities of America, two organizations 
embracing the various fraternal insti- 
tutions of the country, but such was 
not the case. While the former was 
willing to take up the subject, the lat- 
-ter positively refused to do so. After 
having made every effort possible to 
bring about an agreement relative to 
the tentative bill for the regulation of 
fraternals drafted by the Fraternal 
Committee of the Insurance Commis- 
sioners’ Convention, but without result, 
the executive committee of the Na- 
tional Fraternal Congress passed the 
following resolution: 


Resolved, That it is the sense of the 
executive committee that no further 
conference be held with representa- 
tives of the Associated Fraternities of 
America looking toward an agreement 
upon a tentative bill to be proposed in 
the several legislatures during the com- 
ing legislative sessions, for the reason 
that there is no apparent disposition 
on their part to agree upon or support 
any legislation looking to the proper 
conduct and ultimate solvency of the 
business of fraternal insurance. 

Resolved further, That it is the sense 
of this executive committee that the 
representatives of the National Frater- 





nal Congress should confer and co- 
operate with the Insurance Commis- 
sioners of the several States to the end 
that such legislation may be had as 
will secure a proper conduct and ulti- 
mate solvency of fraternal insurance 
associations. 


The Associated Fraternities contend 
for the right of fraternals to fix their 
own rates, and the question actually 
arising is: “Will the heads of various 
State Insurance Departments when as- 
sembled in annual convention, throw 
down the gauntlet to this organization 
by recommending the enactment of a 
law which will make adequate rates 
compulsory?” 

A report on the Fraternal Mystic 
Circle of Fhiladelphia by Actuary John 
F. Roche, and referred to at length 
elsewhere in this issue, indicates that 
fraternal societies have travelled far 
from the courge originally planned, and 
under which they received exemption 
from State taxation. Legal reserve 
companies were never more worthy of 
being classed as business corporations 
than fraternals under the present sys- 
tem, and it is possible that the com- 
missioners may use this fact as a whip 
to bring societies into line on the ade- 
quate rate movement. 

Judging from _ present indications 
there will be a lively time when this 
subject is up for discussion. 





ENTERING CASUALTY FIELD. 





London & Lancashire Now to Seek 
This Class of Business in the United 
States. 





That other British fire insurance com- 
panies would enter the casualty under- 
writing field in the United States 
through the medium of subsidiary cor- 
porations, once the purpose of the Com- 
imercial Union and the Royal so to do 
had been announced, was the general 
expectation, the only point of doubt be 
‘ng as to whai particular offices would 
make the departure. 

The London & Lancashire has now 
declared its purpose to make the 
venture through the medium of the 
London & Lancashire Guarantee & Ac- 
cident Company of Toronto, a subsidiary 
corporation. 

The London & Lancashire Fire bas 
been credited with a purpose of buying 
up one of the American casualty com- 
panies, but if such an attempt was ever 
seviously made it failed to succeed. 

For a time at least the Canadian. in- 
stitution, when licensed in the States, 
will restrict its operations to personal 
accident and plate glass insurance risks. 





Warned Against Unauthorized Com- 
panies. 





Complaints, says Commissioner of 
Insurance Hartigan, of Minnesota, con- 
tinue to come to this office from people 
who have taken insurance with unau- 
thorized concerns and are unable to 
collect indemnities. We are powerless 
to aid these complainants. We have 
repeatedly warned the people of the 
State against patronizing unlicensed 
companies. Those who are willing to 
pay their money to such concerns have 
only themselves to blame for conse- 
quences. 





ASKS $100,000. 
Palatine Insurance Company Defendant 
in Heavy Damage Suit 
at Vicksburg. 





For alleged false arrest A. G. Russell 
of Vicksburg, Miss., has brought a dam- 
age suit of $100,000 against the Pala- 
tine Insurance Company. Russell was 
recently arrested charged with embez- 
zliement, and at the same time W. W. 
Moore was taken into custody upon the 
same charge. Moore has already filed 
suit for $50,000 as damages. 





REQUIRED BY UNCLE SAM. 


What Surety Companies Anxious to Do 
Business With Federal Government 
Must Conform To. 





Surety companies anxious to have 
their bonds accepted by the Federaj 
Government must conform to a series 
of stringent requirements newly put 
forth at Washington. 

In seeking certification, companies 
are compelled to furnish a certified copy 
of charter, and a certificate from the 
tome State Insurance Department: a 
copy of their home State insurance 
laws; copy of constitution and by-laws; 
list of stockholders and particulars as 
to their purchases, and a detailed state- 
ment of assets and liabilities. If the 
showing be satisfactory, the desired 
license will be issued. 


To secure the desired privilege a cor- 
poration must have a paid-up capital of 
at least $250,000 and deposits of not 
less than $100,000, with one or more 
States for the protection of all policy- 
holders. 

After defining the character of se- 
curities in which the assets of a com- 
pany must be invested, the require- 
ments (which become operative on Jan- 
uary 1, 1911) declare that the assump- 
tion of liability shall be restricted to 
ten per cent. of a company’s capital 
and surplus, except on transportation or 
warehousing bonds, where the limit 
may be increased to 50 per cent. 

Reinsurance in approved companies 
is permitted without prejudice. In de 
termining limitations the full penalty of 
a bond is the measure of liability save 
in certain excepted classes. 

Quarterly financial reports are de- 
manded and a full statement must be 
submitted before the last day in Jan- 
uary of each year. The concluding re- 
quirement declares that: “Failure on the 
part of any company to comply with the 
provisions of these instructions will be 
considered suflicient ground for refus- 
ing further to accept such company as 
surety on obligations under this Depart- 
ment during the continuance of such 
deliquency, and in the event of per- 
sistent failure to observe the provisions 
of these instructions the authority of 
such company will be revoked.” 





COMPANIES IN TROUBLE. 
Citizens’ Fire of Seattle Loses License 
—Pioneer Fire of Tacoma Must 
Pay Its Claims. 

Insurance Commissioner Schively, of 
Washington, has revoked the license of 
the Citizens’ Fire Association of Seat- 
tle, a mutual started last year by L. E. 
Spencer, former manager of the Walla 
Walla Fire, which went into the hands 
of a receiver. An examination showed 
that the mutua] had no assets to coun- 

terbalance its liabilities. 

Insurance Commissioner Schively, of 
Washington, has notified the Pioneer 
Fire of Tacoma, that outstanding losses 
aggregating $17,000 must be paid forth- 
with. The stockholders are in coptro- 
versy, the company having reached a 
large amount in certificates of deposit 
on an Eastern bank now. insolvent in 
payment of stock. The issue of stock 
was subsequently cancelled because the 
certificates were not paid. Some of the 
directors have agreed to pay for addi- 
tional stock in cash to replace the can- 
celled issue and pay up the liabilities. 








Kentucky Agent for Empire State 


Surety. 





T. Grant Slaughter, of Louisville, has 
‘een appointed Kentucky State agent 
for the Empire State Surety Company. 





To become managing underwriter of 
the casualty department of the new 
Alabama Fidelity & Casualty Company 
cf Montgomery, Ala., Henry C. Forbes 
has resigned his post with the head of- 
fice of the Aetna Indemnity Company. 





At El Paso, Texas, a serious effort is 
being made to promote the Aztec Fire 
Insurance Company. 
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GOING'S VENTURE GONE 


SHAWNEE FIRE REINSURED. 


Topeka Company’s Business Taken 
Over by National Fire—A Bad 
Failure. 


Topeka, Kan., September 21st.— 
Hopelessly insolvent the business of 
the Shawnee Fire, of this city, has 
been reinsured in the National Fire of 
Hartford, and the Company will likely 
be liquidated. 

Though lacking official confirmation, 
the generally credited report is that 
the capital and surplus of the Shawnee 
Fire, are completely wiped out and its 
reinsurance reserve heavily impaired. 
Inability to properly figure reserves 
and the too free writing of term busi- 
ness is the assigned reason for the sen- 
sational failure of what was regarded 
as the most progressive fire underwrit- 
ing institution of the Sun Flower State. 

The real condition of the corporation, 
it is understood, was made clear some 
days ago, and its management cast 
about for a safe anchorage. Officials 
from the Fireman’s Fund of San Fran- 
cisco, and Fred S. James, Western 
manager of the National Fire of Hart- 
ford, were speedily on the ground look- 
ing over its business, a reinsurance ar- 
rangement being eventually secured by 
Mr. James. 

The Shawnee Fire owed its promi- 
nence in the field to the activity of its 
vice-president and general manager, J. 
W. Going, who is held responsible for 
the adoption of the present State rate- 
making law by the Kansas Legislature. 
While the operation of the measure 
has been stoutly assailed from time to 
time, Mr. Going has been valiant in its 
defense, citing the figures of the 
Shawnee Fire to prove the acceptabil- 
ity of the new conditions. 

While formed in 1882, the Shawnee 
Fire confined itself largely to its home 
field until ten years ago, when it began 
branching out, first through the Middle 
West and later in the East. An ar- 
rangement for general representation 
in this territory was entered into with 
Dickson & Tweeddale, but was never 
consummated. Newman & Mac Bain, 
of New York City, were appointed gen- 
eral agents for the New England, New 
York, Middle Department States and 
the Virginias, about four years ago. 
Early this year they relinquished juris- 


diction over Virginia to Hughes & 
Yates, of Atlanta, Southern general 
agents. Last year, according to the 
reports, the business of the Company 
from Newman & Mac Bain’s field ag- 
gregated close to $400,000. 

In 1906 the Shawnee Fire began to 
plunge for business, its net premium 
income for the years 1906, 1907, 1908 
and 1909, being respectively, $690,998, 
$1,453,730, $1,287,375, $1,505,073. In the 
same periods its reserve account fig- 
ured, $674,464, $950,728, $926,867, $958,- 
146. How the income could be increas- 
ed last year over $200,000, with but a 
paltry $32,000 increase in reserve, was 
a puzzle to the fraternity, and probably 
led to the appointment a couple of 
weeks ago of Actuary S. H. Wolfe of 
this city, to make an examination of 
the corporation for the States of Vir- 
ginia, North Carolina and Minnesota. 
Mr. Wolfe is now engaged on the task 
ahd it is assumed that his clever prob- 
ing revealed the real condition of the 
enterprise. 

On January first the Shawnee Fire, 
filing a sworn report with the New 
York Insurance Department, claimed 
a capital of $200,000, assets of $1,460,- 
458, reinsurance reserve $958,146, and 
a net surplus of $192,985. Its premium 
income for 1909 was $1,579,298, while 
$919,828 was paid for losses, $30,000 for 
dividends and $629,469 for general ex- 
penses. The assets of the Shawnee in 
good part consist of Western farm 
mortgages, which are not quick assets, 
and it is understood this was a se- 
rious factor in seeking to effect a re- 
insurance arrangement. 





CONTINUE EASTERN UNION? 


Organization Appoints Committee to 
Consider Commission Question— 
May Maintain Association. 
While members of the Eastern Union 
refuse to discuss the significance of 
the action taken at the special meeting 
on Tuesday in appointing a committee 
to consider the question of agents’ 
commissions, the prevailing thought is 
that it foreshadows the continued ex- 

istence of the association. 

It will be recalled that unless other- 
wise decided meantime the Eastern 
Union was to be formally disbanded 
on September 23rd. The meeting on 
the 20th forestalled such action, and 
gives the organization a further lease 
of life. 


Thomas J. Brooks will on October 1 
retire as Iowa, Nebraska and Missouri 
State agent of the Peoples National 
Fire, of Philadelphia. 





(Continuel from page 1.) 
blank, when approved by the Executive 
Committee, shall be published and 
copies furnished each State association 
as an expression of our views upon the 
subject, with the request that they 
transmit the same to the Insurance 
Commissioner of the State, and do all 
they can to secure its adoption 

Banks, Trust Companies, etc. 

The recommendations of the Execu- 
tive Committee upon this subject are 
referred to the Committee on Qualifica- 
tions of Agents. 

Lloyds, Individual Underwriters and 

Other Unauthorized Companies. 

The action of the Executive Com- 
nrittee in this connection is approved, 
and local associations are requested to 
favor such action in various States as 
will bring these organizations within 
the purview of the law. 

Co-operating List. 

The recommendation of the Executive 
Committee that the value of this list 
be enhanced by concerted action is ap- 
proved, and the Executive Committee is 
instructed to place this list in the hands 
of agents in such form as will enable 
them to use it in their daily business 
transactions, and prefer in the placing 
of business the companies whose names 
appear in the list. 

Advertisements in the Bulletin. 

The action of the mid-year conference 
in opening the columns of the Bulletin 
to the advertisements of companies in 
the co-operating list is approved; but 
inasmuch as the advertising secured 
from local agents is of the first im- 
portance in the success of the Bulletin, 
the incoming officers of the Association 
are urged to make every effort to in- 
crease this source of revenue. 

The incoming Executive Committee 
is authorized to investigate charges 
against advertisers in the Bulletin, and, 
if these cuarges are proven correct, to 
drop the offenders from the advertising 
columns, and notify members of the As- 
sociation of the reason for the action. 

Uniform Blanks. 

The recommendation that the com- 
mnittee be continued is approved, with 
the request that the blanks agreed upon 
be put in force at the earliest prac- 
ticable time. 

Trust Lines and Brokers. 

The recommendations of the Joint 
Conference Committee on this subject 
are approved and referred to the in- 
coming Joint Conference Committee to 
be considered with the company mem- 
bers of the committee for the purpose 
of securing their approval and the gen 
eral adoption of the recommendation. 

Dual and Multiple Agents. 

The Executive Committee of the As- 
sociation is authorized to make a can- 
vass of companies at such time and in 
such manner as is deemed advisable, 
te ascertain what their position may be 
in respect to sole agencies in each lo- 
cality, and the elimination of so-alled 
side-liners, soliciting, non-recording and 
part-time agents, the object being to 
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ining about reform in the business 
much desired by the companies, the 
public and the agents. 

Fire Prevention Association. 

We again commend the work of the 
National Fire Protection Association, of 
which the organization is a member, 
and also of the various State and local 
fire preventive associations, in their ef- 
forts to secure a reduction in the an- 
uual fire waste. We earnestly recom. 
mend that all local agents support these 
organizations in their local work, and 
that individually and collectively, 
through their local boards, they en- 
deavor to assist the property owners in 
understanding modern methods of fire 
prevention and the benefits to be deriv- 
ed through better methods of .construc- 
tion. 

Cost of Insurance. 

That fire insurance costs more than 
is necessary is admitted. The rea- 
son is not generally well understood. 
Theories for its reduction are not want- 
ing, but the practical solution of the 
problem bristles with difficulties, 

The greater part of the cost of fir 
insurance is the losses, which could and 
should be reduced one-half. This would 
lower the cost of insurance at least 30 
per cent. Such a reduction would not 
be a hardship to any one, but a distinct 
benefit to all. Insurance companies, 
their local agents and other representa 
tives are doing, and will continue to do. 
more than their share of the work for 
the reduction of fire waste. The re- 
sponsibility for this excessive drain up- 
on the resources of the country rests 
upon the property owners and voters. 
The conservation of the resources of 
tue country represented by buildings, 
machinery and merchandise, is of even 
greater importance than the protection 
of our forests and mines. Good build 
ing codes and fire prevention statutes, 
coupled with fire marshal laws, would 
substantially reduce the fire waste, and 
we recommend to all State associations 
the heartiest co-operation in efforts to 
pass such legislation. 

Another factor in the cost of fire in- 
surance, and one that is unnecessary 
and iniquitous, is the payment of dis- 
honest losses. This robbery of a oth 
er premium payers amounts probably to 


about twenty per cent. of the losses 
paid. For this part of the cost the fire 
insurance companies and their repre- 
sentatives are not responsibk Upon 
public opinion, which smiles upon a1 
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i} Me DOratile 
It is a notorious fact that the defense 
of unjust claims by fire insurance com- 





panies costs more than the claims them 
selves, even when the companies win 
When they lose, the cost is doubled 
The public sides with the claimant, 
right or wrong. So powerful is tl I 
justice of public sentiment in this mat- 
ter, that should a company contest ev- 
ery questionable claim it wou soon 
out of business 
The taxes imposed upx re insu 

ance in excess of the amount required 
for the proper supervision of the busi 
ness is not part of cost of fire insur- 





San Francisco Losses 

Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 


office in Liverpool 





“mm - + © » 
Losses Paid by Chicago Fire, 1871 
Losses Paid by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 1904 





funds largely supplied by head 


U. $. Cash Assets, Dec. 31, 1909 $13,885,802.88 
5,119,180.30 
3,239,491.00 
1,427,290.00 
1,051,543.00 
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ance. The legislatures, instead of col- 
leoting direct from the property owner 
this excess diverted to other purposes, 
require insurance companies to collect 
it for them by adding the amount to 
the premium. Certainly for this part 
of the premium no one engaged in fire 
insurance is responsible. 

The legislation and rulings of the 
States add considerably to the cost of 
insurance. One of the most indefensib!e 
laws is that prohibiting the co-operation 
of companies. The requirement that 
each company must employ men to do 
work that one set of men could do for 
all the companies is an economic ab- 
surdity. For such unnecessary burdens 
imposed upon the managerial or gen- 
eral expenses of the business, and which 
add to the cost of fire insurance, those 
engaged in the business are not re- 
sponsible. 

There is, undoubtedly, some extrav- 
agance in the manageria!, office and 
tield work of companies which adds a 
litthe to the cost of fire insurance. 

Experiencing Reduction of income. 

In the face of the constantly increas- 
ing cost of living and the general in- 
crease of wages in other branches of 
business, the suggestion that the wages 
ef local fire insurance agents should be 
reduced by a cut in the rates of com- 
mission for the avowed purpose of re- 
ducing the cost of fire insurance, with- 
out reducing the number of unneces- 
sary agents and other forms of illegi- 
timate competition, is not entitled to 
unqualified approval. Local agents gen- 
erally are experiencing a reduction in 
income because of natural and proper 
reductions in rates and because of un- 
necessary competition, which is not 
offset by the increase in insurable 
values, and they naturally object to a 
further reduction so long as such com- 
petition exists and the cost of living is 
going up. Upon a risk paying 2 per 
cent, an agent receives a certain com- 
mission. When risk is sprinklered and 
rate reduced to twenty cents, the agent 
receives one-tenth of his former com- 
mission. This reduction in the agent’s 
income is a proper evolution of the busi- 
ness to which the agents make no ob- 
jection. Agents do object, however, to 
the reduction of their incomes because 
of the appointment of unnecessary 
agents and because of other forms of 
illegitimate competition. Agents cannot 
afford to accept lower commissions 
without a reduction in competition, and 
in our opinion the commissions now 
generally paid to agents in some sec- 
tions of the country is not an adequate 
compensation for the services expected 
ef them. This Association can see no 
just reason why the agents in the South 
and East should be called upon to work 
for a less compensation than that paid 
tu agents in the North and West. 

We deprecate the excessive commis- 
sions paid by some companies in cities, 


and we believe that the abolition of 
dual and muttiple agencies would en- 
able all companies to adjust their sole 
agency appointments on a basis which 
would result in a reduction of the cost 
of insurance. 

The National Association of Local 
Fire Insurance Agents desires to assist 
in conserving insurable values, in pre- 
venting fraudulent claims, in reducing 
excessive taxation, in repealing laws for- 
bidding co-operation in economical ad- 
ministration, and in eliminating unjust- 
ified expense in conducting the fire in- 
surance business. 

We approve the work of the officers 
and committees of the Association dur- 
ing the past year and express our ap- 
preciation of their work in behalf of 
the interests of local agents. We desire 
also to record our appreciation of the 
very cordial manner in which we have 
been entertained at this convention by 
the local agents of Chicago, and to 
thank them for their courteous atten- 
tion to the delegates and ladies during 
their attendance at this meeting. 





A Michigan Plant Well Protected. 





One of the most complete fire equip- 
ments in the State of Michigan is that 
pessessed oy the extensive plant of the 
Boyne City Tanning Company of Pine 
Bluff. The equipment consists “of 4,- 
(00 Grinnell glass disc automatic 
sprinklers, and the system is so arrang- 
ed that it may be operated either wet 
or dry. The water supplies for auto- 
matic fire protection consist of a 40,000- 
gallon gravity tank which rests upon | 
a 70-foot steel tower, located centrally 
among the various buildings which con- | 
stitute the plant. | 

“The sprinkler system is also con- 
nected with the city water works, and 
as a third source of supply a 1,000-gal- 
lon-per-minute underwriters’ fire pump, 
which takes suction directly from Pine 
Lake, has been installed. 

“In addition to the equipment of 
automatic sprinklers which guard the 
interior of this fine plant, a most com-| 
plete underground system of pipe for | 
the supply of fire hydrants has been 
laid between and among the build- 


ings.” 





Goes to Western New York. 





To fill the vacancy in its western 
New York staff Alfred E. Church has | 
been appointed special agent for the! 
Sun of London in that field. He for- 
merly represented the Company in the 
Moryland, Delaware, District of Colum- 
bia, Virginia and ANegheny County, Pa., 
field, in which latter post he is succeed- 
ed by Fred J. Renner, from the head 
office at New York. 





NEW YORK FIRE AND LI 


(Quotations furnished by E. 8. BAILEY, 


FE INSURANCE STOCKS. 


Broker, 66 Broadway, New York City) 











| DIVIDENDS | Bid | Asked. 

COMPANIES CAPITAL Approx. When price | price 
= Annl. Div. | Payable per ct. | per ct 
COEF OF OW TOPE 2c cc cccs ccccescccessscees $500,000 10 Q — 205 
Commonwealth. . evcc reves ccccescceccees 500,000 10 JaJ 326 ses 
GRNEOIEIND ceca ccccsecctssscscceses veseee 2,000,000 40 J&a&J 925 950 
III 6 65600.05 cusses cee ineseciecicarese 200,000 8 Jad 25 
Fidelity-Phenix .... ° seeee cesses 2,500,000 V v 265 2°75 
German Alliance..... ceeeceecececreceses 400,000 15 J&aJ 275 300 
German-American... eceveseeves - 1,500,000 30 Jad 550 570 
Germania ($50) Fire .. 1,000,000 18 J&J 285 | 205 
Glens Falls ($10)........ 200,000 30 Jad 1525 wie 
Globe & Rutgers........ 400,000 40 475 
Hanover ($50)....-...-.. saanehia 1,000,000 10 J R53 200 210 
errr 30 Jad 640 660 
NOGSBU (BOO)... ---- 2. cece nccccccccscccccccces 200,000 10 J&aJ 165 | 175 
ee errr i 20 | gea 300 | 
North River ($25)........ seccccosccccces| SOLO 10 | A&O 155 | 165 
OS Bere a 14 Jad ee 
Peter Cooper ($20) ..... eens see cccoseee 150,000 6 Jad 90 105 
OUT VGEIING occces scovcccsvccsccsccccccesccens 400,000 10 Jad 155 | 160 
United States ($25).... .....-.---.-.-eeeees+ 250,000 | v 60 | 7 
Westchester ($10) ...--....-.----s0000 sees 400,000 35 | F&a 3 es 
Williamsburg a os engescoeccvecece 250,000 20 Jad 330 400 
NE TI icscsitccdecren. sdtiencaves:| ONS 15 Q 650 | 8675 
Connecticut General................... ... 300,000 S Jad 250 pad 
BE Sind, etircteviin: <schxeseresiessot 7 A 4000 ; 
SS eas ae oe 200,000 12 Bee - 210 | 225 
I co clits. 5. stan cadeddindonasutnias 500,000 10 J&J 150 
MR iirc ipaisccSevecssecs vd. uerscceast Jae 12 | M&N ee 
Manhattan Life...............0c.c.ceccecee.| _ 100,000 26 O&F 400 | 425 
Metropolitan ($25) ............ .2.-.ssee0ee- 2,000,000 7 M&N 155 
Prudential ($50)...222 000200002) 2{000/000 10 450 a 
Travellers Hartford «2.200222 2.0.00022.2221) 2{000,000 | 20 900 | 925 
United States Life..2020°2502. IIIT “964.000 | “7 | ges | ool ie 





V-No Information 


UNDER NEW MANAGEMENT. 





Policy of Queen City Fire to be 
Changed When T. F. Grefe As- 
sumes Secretaryship. 


| 
| 





To assume the secretaryship and gen-| 
eral management of the Queen City | 
Fire, of Sioux Falls, S. D., Theo. F.! 
Grefe will on October 1 retire from the| 
secretaryship of the State of Iowa, with | 
which company he has been con- 
tinuously identified since 1878, serving | 
successively as clerk, superintendent | 
of agencies, assistant secretary and | 
since 1895 as secretary. Under the} 
competent administration of Mr. Grefe| 
‘who has become a lange holder of the 
Queen City stock), it is understood the 
policy of the corporation will be radi- 
cally altered, and a more liberal plan 
of underwriting adopted than has been 
followed hitherto. 

Pettibone and Krause, of Philadelphia, 
represent the Queen City Fire as gen- 
eral agents for Ohio, Pennsylvania and 
New Jersey. | 





Receipts to the Treasury of North | 
Carolina during August, from insurance 
companies because of license and other | 
fees, aggregated $40,000, a gain of $11,-| 
000 over the amount collected during | 
the corresponding period of 1909. 





To connect with the Buffalo office of | 
the General Adjustment Bureau, John | 
K Strouss has resigned the Pennsyl- | 
vania special agency for the Pittsburg 
underwriters. 





VIRGINIA WEST VIRGINIA, 


AGENTS WANTED 


NORFOLK FIRE 


Insurance Corporation 
NORFOLK, VA. 


NORTH CAROLINA 
MARYLAND NEW JERSEY 











Telephones = — 


Suburban Dept. 





FRED. S. JAMES & CO. 
123 William Street New York City 


Head Suburban Agents for 
Franklin Fire Ins. Co. of Philadelphia 
County Fire Ins. Co. of Philadelphia 
National Union Fire Ins, (vu of Pittsburg 
Delaware Ins. Co. of Philadelphia 
Svea Fire & Life Ins. Co., Ltd., of Sweden 


Generali Agents for 
Calumet Insurance Co. of Illinois 
Mechanics & Traders Ins. Co. of New Orleans 





This agency affords you unexcelled facil- 
ities for writing your Suburban lines. Our 
territory includes Westchester, Rockland 
and Putnam Counties, Long Island, Staten 
Island in New York State, and Bergen, 
Essex, Union and Monmouth Counties in 
New Jersey. 


Prompt Service Individual Attention 








Established 1864 


EK. Ss. 


66 BROADWAY ; 


BAILEY 


——DEALER IN—— 


Fire Insurance Stocks ‘‘A Specialty’ 


Teleph 


2817 Rect 





NEW YORK 








GRINNELL AUTOMATIC SPRINKLERS 


STEAM AND HOT WATER HEATING AND POWER PIPING 





GENERAL FIRE EXTINGUISHER COMPANY 


Executive Offices - ° m 


Provipence, R. I. 








Calumet Insurance Company 
CHICAGO 














A-Annually 


AMERICAN UNION FIRE 


INSURANCE COMPANY 


OF PHILADELPHIA 


(Organized and incorporated under the Laws of Pennsylvania) 


JAMES F. STONE 


PRESIDENT 
331-337 Walnut St., Philadelphia, Pa. 


Correspondence invited from Agents where not already committed 
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COMPANY REINSURANCE. 





Some Figures Upon an Interesting Sub- 
ject Culled from the New York 
Official Reports. 

One of the features provided for lu 
the new Fire Underwriters Association 
is a re-insurance or inter-insurance bu- 
reau, presumably with the object of fa- 
cilitating an interchange of business 
among members and of providing an 
avenue for handling business that is 
now placed largely in purely re-insur- 
ance companies, both those authorized 
to operate in important States and 
others unlicensed. Probably many offi- 
ces having treaties with authorized 
companies would prefer to continue 
such contracts, but with respect. to 
those not authorized there would be a 
distinct advantage to members of the 
Association, for re-insurance in unau- 
thorized companies cannot of course be 
deducted in computing the unearned 

premium reserve. 

There is no available means of know- 
ing just what the aggregate of this un- 
authorized re-insurance is, but it must 
amount to a very tidy sum, for it ts 
not to be supposed for a moment that 
the very large number of such com- 
panies who maintain agencies in the 
large insurance centers, particularly 
New York, where the number tabulated 
is 131, obtain all or even a large per- 
centage of their business on “Affidavit” 
risks or on policies issued direct to the 
propertyholder. Besides which it can 
hardly be assumed that the companies 
who are well known as large line 
writers are able to obtain treaties with 
admitted companies sufficient to care 
for the liability they assume and do not 
carry net. A glance at the figures in 
the insurance reports showing the 
amount paid out for re-insurance will 
indicate that. 

It may not be altogether compre- 
hended what a large amount of liability 
is assumed by agency companies and 
reinsured, or what a tidy sum the pre- 
miums amount to, but the following 
tabulation of the business of the nine 
re-insurance companies admitted to do 
business in New York State may serve 
to give the experienced underwriter 
some basis for estimating what the 
whole sum aggregates. 





CA ee cae. tan dae wate here 
4. a ae See ee 
SURE viscctieds. Pinel dh ce Pe esas 

NE fb dn cen eaeledcaranh shes cae Cardone 
SS > ar MS Sear ei a 
NE kin d-ain sd: Six Wala 6:4 aa Wie ee 
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EY Said Sree cee Se uve we end 6 hore 
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*Includes a special payment for rein32,046,914,862 


The total amount of fire risks writ- 
ten during the year, after deducting the 
above was $31,190,071,271, on which the 
premiums were $355,929,910. Thus it 
will be seen that these nine companies 
alone re-insured about 6% per cent. of 
all the fire insurance written by a 
the companies, including mutual, and 
secured about 50 per cent. of all pre- 
miums received. 





TWO STRENUOUS YEARS. 
But Eastern Department of California 
Insurance Company Has Establish- 
ed Itself in that Period. 





On August 31st the Eastern Depart- 
ment of the California Insurance Com- 
pany of San Francisco, celebrated the 
second anniversary of its existence, 
and Department Manager Frank C. 
Sturtevant, had cause for feeling well 
satisfied with the result of his labors 
during the period. Addressing his 
local representatives under recent date 
Mr. Sturtevant said: 

“On August 31st this Department 
closed its second year, with results en- 
tirely satisfactory to the management, 


both in San Francisco and this office. 

“Il wish to thank you very heartily 
for your prompt response to my recent 
letter requesting that all August daily 
reports be mailed promptly; and also 
to thank you for the liberal volume of 
new business that was received, which 
enabled us to close the month with a 
handsome increase over last year. 

“The heavy expenses incidental to 
the establishment of our Eastern busi- 
hess are now provided for, and the 
heavy addition to our re-insurance re- 
serve, incidental to the opening up the 
Eastern territory, have also been pro- 
vided for, and without any material re- 
duction in our surplus. Our surplus, in 
fact, is now larger than it was on Jan- 
uary first. 

“It is the purpose of this office to 
gradually extend its operations at all 
points offering a reasonable chance of 
profit, but aside from this feature there 
will be no material change in the gen- 
eral policy of the Company. 

“We shall shortly send you a new 
line sheet and prohibited list, contain- 
ing some few changes which experi- 
ence has shown to be desirable, but 
which will differ very little from the 
original sheets. 

“It is our hope and expectation to 
make this Company increasingly valu- 
able as time goes by, and with the re- 
sults of the last two years as a guide, 
we feel sure of the hearty co-operation 
of each agent. 

“Do not forget that we should very 
much appreciate a personal call at any 
time that opportunity serves.” 





CHARLESTON, S. C., LOSS. 


Under Covers of $523,600 Insurance 
Companies Are Interested to Tune 
of $189,576. 
Chief Behrens, of Charleston, S. 
C., has completed his tabulation of 
the result of the big fire in the city 
on July 8 and 9. 
600 on the whole section threatened, 
the insurance companies carried $189,- 
576 upon the property actually destroy- 
el. As some of the heaviest losses 
were but partly insured, the net loss 
to property-owners is placed at $25,000. 
Excellent work on the part of the 
Charleston fire in connection with one 
big risk is said to have kept down the 





Year 1909. 

Risks written. Premiums. Losses. 
$115,507,900 $935,003 $447,411 
81,675,807 642,108 301,125 
189,572,408 1,316,540 270,499 
192,347,643 1,545,751 683,925 
484,824,603 4,524,816 2,286,317 
410,152,868 3,954,532 1,957,699 


‘985,756 
#2,029,499 
1.104.726 


115,204,789 
339,262,199 
118,366,645 


379,299 
1,002,596 
616,397 


$7,945,268 





$17,038,731 
surance. 








loss by a large measure. Of the losses 
entailed over $48,000 was on buildings, 
while nearly $190,000 was lost on stock, 
with less than $2,000 on furniture and 
4Axtures. 





Union of Paris Writing Here. 





Its deposits of $200,000 and $300,000 
having been placed respectively with 
the New York Insurance Department 
and with the Farmers Loan & Trust 
Company, of New York, as trustee, the 
Union Fire, of Paris, is now authorized 
to write business in the Empire State. 
The Company, which has newly entered 
this country, will be handled by the 
widely known Providence, R. I., firm of 
Starkweather & Shepley, who hold title 
as United States managers. 





October 12 is the date set for hold- 
ing the annual convention of the Illinois 
Association of Local Fire Insurance 
Agents. 





J. F. Throgmorten has resigned the 
Illinois special agency of the New York 
Underwriters Agency. 


With covers of $523.,-- 


| 








THE EASTERN UNDERWKITER 


INCENDIARY FIRES. 





Proposed to Urge Passage of a Law for 
Investigation of Suspicious Fires 
in Jersey. 





That a considerable percentage of 
the fires occurring in New Jersey are 
of incendiary origin, is the conviction 
ct the fire department chiefs of the 
State, and was so expressed at the late- 
ly held annual convention of their or- 
ganization at Atlantic City. It was felt 
that a law should be passed by the New 
Jersey Legislature authorizing the ap- 
pointment of deputies whose duty it 
would be to thoroughly investigate all 
suspicious fires, and if the results jus- 
tify such action to arrest and prosecute 
the suspected parties. 





Added Capital for Security of New 


Haven. 





An additional $200,000 will be added 
to both the capital and net surplus of 
the Security Insurance Company of 
New Haven, the directors having de- 
cided upon a new issue of stock to be 
sold at twice par, the excess going to 
surplus. At the beginning of the pres- 
ent year the capital of the corporation 
was $500,000, its total assets $2,570,473 
and its net surplus $517,702. 

An examination of the Winona Fire, 
of Winona, Minn., by its home State 
Insurance Department, disclosed the 
Company possessed of assets amount- 
ing to $602,607, and a net surplus of 
$96,544 on June 30, last. 





To embark in the local agency busi- 
ness at Aberdeen, S. D., Thomas F 
Barrett has resigned the South Dakota 
special agency of the Hanover Fire. 





The nomination of Charles D. Daly 
as fire commissioner of Boston, has been 
approved by the Civil Service Commis- 
sion of that city. 


“The Leading Fire Insurance Company 


A. N, Williams, 
E. J. Sloan, 
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of America.” 





WM. B. CLARK, President. 

W. H. King, Vice-President. 

Henry E. Rees, Secretary. 
Assistant Secretaries. 


E. 8. Allen, 
Guy E. Beardsley 
W. F. Whittelsey, Jr., ‘‘ Marine” 








GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 


ORGANIZED 1859 


Cash Capital... . . $1,000,000.00 
pT 6,562,329.14 
Net Surplus 2,008,419.02 
Surplus for Policy 

Holders ....... 3,008,419.02 


HEAD OFFICE 
Cor. William & Cedar Streets 








For The Procection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 
CashCapital - - - 


$1,000,000.00 
Cash Assets - - + $4,395,625.89 
Cash Surplus to Policy 
Holders - + + $2,063,04401 


The real strength of an insurance company Is In the con- 
of its the 





rvatiom 
THE HANOVER ie an absolute assurance of the security 
of its potiey. 
R. EMORY WARFIELD, President 
JOSEPH McCORD, Vice-Pres. and Sec’y 
WILLIAM MORRISON, Ass’t Sec’y 
JAMES W. HOWIE, Gen. Agent 








HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 





The Gamewell Fire Alarm 
Telegraph Co. 


Fire Alarm and Police Telegraphs for 
Municipal and Private Plants 


OVER 1500 PLANTS IN ACTUAL SERVICE 
EXECUTIVE OFFICE 
19 Barclay Street, New York 


AGENCIES 
178 Devonshire Street, 
161-163 Randolph Street, 
1309 Traction Building, 
731 Wabash Building. Pittsburg, Pa. 
08 Dwight Building, Kansas City, Mo. 
915 Postal Building, San Francisco. Cal. 
326 Central Building, Seattle, Wash. 
Utica Fire Alarm Telegraph Co., : 
Utica, N. Y. 
The Northern Electric & Mfg. Co., Ltd.., 
Montreal, Can. 
General Fire Appliances Co., Ltd., 
Johannesburg, South Africa 
Colonial Trading Co., Ancon: 
Canal Zone. Panama 
F. P. Danforth, 1060 Calle Rioja, 
Rosario de Santa Fe, Argentine Republic 


Boston, Mass. 
Chicago, Lil. 
Cincinnati, O. 

















H. G HOFFMAN 





PEOPLES NATIONAL 
Philadelphia 


BEN FRANKLIN 
Pittsburgh 


NATIONAL LUIIBER 
Buffalo 
AUSTIN FIRE 
Dallas 
INTERNATIONAL 
Ft. Worth 


FrReAMZMQ 





CENTRAL NATIONAL, Chicago 


REPUBLIC UNDERWRITERS, Dallas 


JEFFERSON FIRE 
Philadelphia 


GERMAN FIRE 
Pittsburgh 
DIXIE FIRE 
Greensboro 


COMMONWEALTH FIRE 
Dallas 


IZMQ>d 


INTERNATIONAL 
St. Louis 











All Losses Adjusted and Paid From This Office 
MT. STERLING, KENTUCKY 
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FRED S. JAMES, PRESIDENT. 





Prominent Manager Chosen Head of 
Western Union—Next Meeting to 
be Held at Washington. 

In succession to J. H. Lenehan, Fred 
S. James, of Chicago, was elected presi- 
dent of the Western Union at the an- 
nual meeting of the Association on 
Thursday last. At the same time John 
H. Stoddard, general agent of the New 
York Underwriters, was chosen vice- 
president, and Herbert N. Kelsey, 
Western manager of the Sun of Lon- 

don, secretary. 

While devoid of dramatic incident, 
the gathering of the organization at 
The Frontenac was thoroughly intest- 
ing, the attention of the members being 
given to the consideration of State 
rate-making and kindred measures, now 
prominently before the underwriting 
world, and especially in the West 
With regard to State rate-making it 
was the prevailing impression that the 
demand for this class of legislation had 
spent its force, but if not the insurance 
men must suggest more equitable 
means for supplying it than those now 
in vogue. 

The continued competition of mu- 
tuals for sprinklered business was 
recognized, and the decision was to in- 
crease the present corps of inspectors, 
and more frequently overhaul the busi- 
ness 

The investigation service into the 
protective facilities of cities and towns 
will be continued, the results attained 
from the work thus far justifying such 
a course. 

In like manner the publicity cam- 
paign has been productive of much 
good, and it too will be continued dur- 
ing the new year. 

Much time was spent in discussing 
the status of the clear-space clause as 
used in Minnesota, it being finally de- 
cided to recommend that companies in- 
sist when granting the clause that lum- 
ber covered thereby be located not less 
than 200 feet from any manufacturing 
risk. 

Washington, D. 
as the place for 
annual meeting of the 
April next. 


C., was decided upon 
holding the semi- 
association in 


MERCANTILE TERM BUSINESS. 
Competition for the Class Exceedingly 
Keen Upon the Pacific Coast— 
Rates Cut. 

Pacific Coast fire insurance men are 
interested in the proposition to write 
brick mercantile buildings for three 
years for two annual premiums. A 
strong drive for this class of business 
says the “Underwriters Report,” has 
latterly been made by the smaller non- 
Board companies and the competition 
is beginning to be felt by the larger 
concerns. Insuring mercantile struct- 
ures for three years for two annual 
premiums is a new departure for the 
Pacific Coast, although the plan has 
been followed in the eastern and moun- 
tain territory, being restricted to build- 
ings with certain occupancies. Pacific 
Coast owners of brick structures of a 
certain type have welcomed the in- 
novation, although owners of high grade 
buildings in the larger cities are not 
so favorably inclined. In the case of 
the latter, the amount of money rep- 
resented by two annual premiums is 
said to offset the apparent saving which 
the term rate carries and the interest 
of such a property owner is not so 

easily enlisted. 

Certain of the Pacific Coast managers 
of the larger fire companies are dis- 
posed to let the smaller non-Board con- 

erns have all of the mercantile build- 
i g term business the latter can secure, 
It is only a question of time, they aver, 


when the heavy reserve liability and 
the ordinary loss experience involved 
in this class will convince the smaller 
companies that the business is unprofit- 
able. Cutting rates onethird in order 
to secure business does not appeal to 
such underwriters and they are per- 


fectly willing to let the non-Board get 
bis fill. Claim is also made that writ- 
ing three-year business for two pre- 
miums is a virtual acknowledgement 
that the rates are one-third higher than 
they need be. This fact alone is suf- 
ficent to provoke serious consideration 
in the mind of the conservative under- 
writer. 


LARGE CONTRACT ON HAND. 





Louisiana Fire Prevention Bureau Has 
Work Cut Out for It in Revising 
Records. 





In consequence of the new rating law 
or Louisiana, the Louisiana Fire Preven- 
tion Bureau will have to revise its en- 
tire records and prepare many new 
rates, a most formidable task, the com- 
pletion of which, it is figured, will con- 
sume seven or eight months’ time. To 
comply with the statute a revised sched- 
we must be filed with the State Rating 
Commission by March 1, 1911. 

Recent dispatches from Baton Rouge 
1o the daily papers of New Orleans 
were of a misleading nature to the ef- 
fect that the commission would “take 
over the records of the Louisiana Fire 
Prevention Bureau.” This error was 
based upon the fact that Commissioner 
MecGivney was highly pleased with the 
work and records of the bureau, and 
had announced that he would make 
much use of the records of the organ- 
ization hereafter in prosecuting his de 
partmental routine. 





Former Western Manager of Atlas 
Dead. 





Heart disease caused the death of 
Jacob M. Neuburger, for many years 
Vestern manager of the Atlas of Lon- 
don, at his Chicago home on Sunday 
last. The deceased was well known to 
the fire underwriting fraternity of the 
West, having been prominently identi- 
fied with the business for many years, 
successively as local agent, special 
agent and department manager. Of a 
kindly disposition he was well liked by 
his associates, and the fraternity gen- 
erally. 





Opelika, Ala., Now Owns Its Water 
Plant. 





At an expense of $29,500 the city of 
Opelika, Ala., has purchased the local 
water plant. Improvements will be 
made in the service, the desire being 
to secure ample protection against fire, 
as well as to obtain a proper family 
service. 





Branching Out in the West. 





J. J. Downey, head office general 
agent of the Massachusetts Fire & 
Marine, of Poston, is in the West for 
the purpose of entering the Company 
in Illinois, Wisconsin, Minnesota, Mich- 
igan, Indiana and Ohio. 





New Jersey Agency Appointments. 





Allemannia.—G. A. Herring, Arling- 
ton. Commercial Union—W. G. Wray, 
Orodell. Delaware—L. N. Hoffman, 
Peckaway. Fire Association.—J. L. 
Brown, Boonton; George Lippincott, E. 
R. Lippincott, Collingswood. Fire- 
mens Fund.—George Lippincott & 
Son, Collingswood. Franklin—H. G. 


raylor, William G. Le Coney, 
Moorestowm Germania—Taylor & Le 
Coney, Moorestown. Insurance Co. of 


North America.—George Lippincott, E. 
R. Lippincott, Collingswood. Liverpool 
& London & Globe.—Louis Steinmeyer 
& Son, Sea Isle City. Massachusetts 
F. & M.—J. J. Boylan, Bayonne; Mil- 
fers National.—D. J. Dunphy, Passaic. 
Monongahela.—J. Broguard Wright, New 
Brunswick. National Union—A. L. 
Huntley, Nutley; Charles W. Geist, W. 
D. Worman, Califon. North River.— 
Carl Daunheim, Rutherford. Norwich 
Union.—Laura Karet, Bogota. Pala- 
tine.—C, F. Koster, Weehawken. 
Spring Garden.—J. S. Storms, Barnegat. 
Sun Office.—T. W. Griffith Co., Newark. 








New York New Jersey Pennsylvania New England 





GENERAL AGENCY OF 


EDWARD E. HALL 


45 Cedar St., New York 





Cc. B. G. GAILLARD, Sup’t of Agencies 





Representing Dixie, Peoples National, Central National, Ins. Co. of 
the State of Illinois, Metropolitan, Equity and County 


Fire Insurance Companies. 


No overhead writing. 
Five special agents. 


Excellent reinsurance facilities. 
All losses adjusted and paid by us. 








HUDSON UNDERWRITERS 


COMPOSED OF 
Lumber Insurance Company of New York 
AND 


Adirondack Fire Insurance Company 
84 WILLIAM STREET NEW YORK 








T. A. DUFFEY 


INSURANCE 


84 WILLIAM STREET NEW YORK 








Lines BOUND and WRITTEN in Excellent Companies throughout 
United States, Canada, Mexico and Cuba 








SVEA FIRE AND LIFE INS. CO., Limited 


Gothenburg, Sweden 
United States Branch, 100 William Street, New York MORRIS L, DUNCAN, U. 8S. Manager 
ASSETS, $1,263,938 NET SURPLUS, $570,861 
Financially able to meet its every obligation, and prompt and liberal in doing so 


LOGUE BROTHERS & CO. 


249 FOURTH AVE., PITTSBURG, PA. 


GENERAL AGENTS 
REPRESENTING THE 
GEORGIA HOME INSURANCE CO. 
MICHIGAN COMMERCIAL INSURANCE CO. 
CALIFORNIA INSURANCE CO. 
VIRGINIA FIRE & MARINE INSURANCE CO. 























THE COMPANY WITH THE PYRAMID| | Commercial Union Assurance Company 








: | 
40 6 LX. > OF ° | (Limited) 
Bere peo | | OF LONDON 
OGRE 6s | PINE AND WILLIAM STS., NEW YORK CITY 
60 YEARS’ 
EXPERIENCE 
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Anyone sending a -ketch and description may 
mickly ascertain our opinion free whether ap 
invention is probably Pi TANDBO Communica- 
tions strictly confident on yanente 
sent free. Oldest qoeney a securing 
Patents taken through Munn S 
special notice, without charge, in t) 


"Scientific American, 


A handsomely illustrated weekly. Largest cir- 
Hin of any scented ournal. Terms, $3 a 
; four months, $1. Sold byall newsdealers. 


HIUNN & Co,2#12rxo. New York 


65 F 8t., Washington, D. 


FIRE INSURANCE C0.} | 
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1,154.610.10 


0. receive 
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4.310.836.19 
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MARSHALL S. DRIGGS DEAD. 





President of Williamsburg City Fire 
Passes Away Suddenly. 





Within a few hours after he was 
stricken ill Marshall S. Driggs, presi- 
dent of the Williamsburg City Fire In- 
surance Company of New York, died at 
his Summer home at New Canaan, 
Conn., on the night of the 15th. Funeral 
services were held the succeeding Fri- 
day, interment being at Redding Ridge, 
Conn. 

Mr. Driggs, who was an unusually 
successful business man, and a highly 
esteemed personality, was born in New 
York City in 1834, and hence was in his 
76th year when he died. After com- 
nieting his education Mr. Driggs began 
his business career as a policy clerk in 
the office of the Williamsburg City Fire, 
of which corporation his father was 
president. In 1857 he became assistant 
secretary and upon the death of his 
father in 1889 succeeded to the presi- 
leney of the Company. 

Under his administration the Wil- 
liamsburg City Fire prospered greatly, 
its stock being now worth about four 
times par. 

At the time of his death Mr. Driggs 
was treasurer of the Nationa! Board of 
Fire Underwriters, and a director in the 
National Surety and the Empire State 
Surety companies, as well as a number 
cf financial institutions. He had previ- 
ously served as president of the New 
Vork Board of Fire Underwriters. A 
shrewd and far-sighted business man 
Mr. Driggs was thoroughly upright and 
henorable in ail his dealings, and his 
name was held in high esteem in the 
commercial and financial worlds. 





Paterson to Have New Fire Head- 
quarters. 





Approval has been given of the plans 
drawn up for the new fire headquarters 
building at Paterson, N. J., bids for the 
erection of which will shortly be adver- 
tised. 

The structure will be three stories 
high, while a twelve foot space will 
separate it from adjoining property on 


either side. Describing the intended 
structure the “Paterson Guardian” 
says: 


“The main floor will contain stalls 
for sixteen horses, and the stalls can 
be eliminated if automobile apparatus 
is installed. Two steamer and one 
truck company will be housed in the 
structure, and thus either two or three 
firehouses in the central portion of the 
city can be sold. There is a desk along- 
side each door for the man on duty on 
the floor. There are also two entran- 
ces for citizens, and a third permits of 
a stairway leading upstairs. 

“The second floor contains the dor- 
mitory, sitting room, bath room, lava- 
tories and locker rooms. The bath 
room contains one tub, three showers, 
wash sinks, etc. Sliding poles for the 
use of the men are provided at conve- 
nient points both from this and the 
third floor. The latter will be known 
as the executive quarters of the fire 
department and telegraph system. Here 
will be located the officers of the de- 
partment, with three rooms for the use 
of the chief and his deputy and assist- 
ant chief, with a private room for the 
chief, bath rooms with tub and show- 
ers, stateroom, battery room, instru- 
ment room and one large room, which 
may be used either for drill room, 
meeting room or other purposes. The 
hose drying tower is located on the 
west side, and it is sixty-three feet 


high. There are three captain’s rooms 
provided for on the second floor. 
Ready for Occupancy. 
“Architect Fanning reported the new 
fire station at Seventeenth avenue and 
East Twenty-sixth street completed 
and ready for occupancy and was in- 
structed to notify the contractors to 
clean up the debris. Arrangements 
will be made by the commissioners to 
instal up-to-date electric lighting faci- 


lities and the equipment for the house, | 


including beds, etc., will be installed 
during the coming week. The automo- 
bile is expected here by October 1, and 
arrangements will be made to put it on 
duty in the new house, with a full com- 
pany, without delay.” 





SPECIALIZING ON THE CLASS. 





Philadelphia Office Making Success of 
Insuring Motion Picture Theatre— 
Application Used. 





While motion picture theatres as a 
class are noi eagerly sought for as 
risks by imsurance men, the Philadel- 
phia firms of Clarence A. Krouse & 
Company and Pettibome & Krouse 
have handled the class with consider- 
able success, and now make a specialty 
of handling it, both for fire and liabil- 
ity imsurance. The form demanded of 
Pettibone & Krouse from all local 
agents submitting business, is an un- 
usually complete one, as perusal of the 
subjoined copy will attest: 

Application Form. 
PEND OF GONOGE. 5 icccvcsccdevess Lo- 


Kind of 


many stories?...... Do you own build- 
If not, what is the term of 
your lease?........ Do you occupy en- 
tire building?..... On what floor is your 
Meee Give occupancy of bal- 
PE Cesc ccs viiwicesconesees 
Seating capacity of theatre; how many 
ar How many movable chairs? 
pieneae How many exits?......Have you 
a City License?...... Name of Picture 
Machine. .....c0s0s How many films are 
ae Where kept? ........ Is the 


isiciainahal Held by strings?......Self-closing 
Kind of light used......... 
If acetylene, where is carbide kept? 

If 


electric lights, is the equipment in ac- 
cordance with the rules of the National 
Board of Fire Underwriters?...... Ven- 
tilation of booth; what arrangements? 
How operated, 
hand or motor?........ Has it automatic 
shutter opening only when handle 
_ : ne Are feed and take-up reels 
in fire-proof magazines?...... Is booth 


POET NF or ret eee rte What is 





WHILDEN & HANCOCK 


105 WILLIAM STREET NEW YORK 
U.S. MANACING UNDERWRITERS 


Monongahela Insurance Company of Pittsburgh, Incorporated 1854 





General Agents, including New York City 
German-American Insurance Company of Pennsylvania, Incorporated 1873 
Austin Fire Insurance Company of Texas, Incorporated 1902 
Commonwealth Fire Insurance Company of Texes, Incorporated 1903 
Republic Underwriters of Texas, Incorporated 1906 
Central National Fire Insurance Company, Incorporated 1909 


General Agents, New York Suburban Territory 
Philadelphia Underwriters of Philadelphia, Founded 1895 


pes~ All Losses Adjusted and Paid Through Our Office “qa 











Surplus Lines London Lloyds 
(iuaranteed Underwriters Only 


We can furnish you two policies covering up to $60,000 on a single risk 
in seventeen (17) syndicates composed of 116 guaranteed names of 
London Lloyds Underwriters that accept American fire business through 
our office. Immediate binders given ; 10% commission paid. If you are 
short of insurance send us full information, including list of the principal 
represented companies and amounts they carry. 


We invite your patronage and promise careful attention to your 
interest. 


MARSH & McLENNAN 


New York Office, 54 William St. Chicago Office, 159 La Salle St. 





ORGANIZED 1865. 


Virginia State Insurance Co., Of Richmond 


Cee ee cere eeerececereenecess Coscessccecosoceeceeeoole $887,903.00 
317,975.00 


ROBERT LECKY, Jr. V "res. & Secy 





Tee eee ee eee eee eee eee eee ee eee eee ee ee 


GEO. L, CHRISTIAN, Pres. 
OF 


FIRE ASSOCIATION puaSerena F 


Office: Company’s Building, 407-409 Walnut St. 
Organised 1817. Incorporated 1820. Charter Pepetuwal. 
Cash Oapital, $500,000. Assets, $7,301,261.56. 

BE. ©. Irwin, Pres. T. kK. Conderman, Vice-Pres, 
M. G. Garrizues, Sec. and Treas. 

R.N. Kelly, Jr., Asst. Sec. and Treas 








A 


1817 





FIRE INSURANCE 


GERMAN AMERICAN INS. CO. OF N. Y. 
PHOENIX INS. CO. OF HARTFORD, CONN. 
SPRINGFIELD F. & M, INS. CO. OF MASS. 


J. M. DONALD, AGENT 
24 COURT STREET 





BROOKLYN 














Are you Interested in Western and Pacific Coast Insurance Matters? 


To keep posted in the above, read the UNDERWRITERS’ REPORT, published at San 
Francisco, the only weekly insurance newspaper issued West of Chicago. 

Positively unexcelled by any insurance medium in the United States for news of 
insurance in the territory extending from the Rocky Mountains to the Pacific Ocean. 


Subscription’ Price $3.00 Per Year 
UNDERWRITERS’ REPORT 160 Sansome Street SAN FRANCISCO, CAL. 











THE BIG MILLION DOLLAR COMPANY 
THE FIRST OF ITS KIND 


THE AUTOMOBILE INSURANCE COMPANY OF AMERICA 


INDIANAPOLIS, INDIANA 





Correspondence from Live Agencies solicited 
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BLUE GOOSE IN PENNA. 





Order in Flourishing Condition—Ap- 
points Committee to Seek Per- 
manent Quarters. 


That the Pennsylvania Pond of the 
noble order of the Blue Goose is in a 
flourishing condition, the attendance 
and enthusiasm displayed at the annu- 
al gathering of the organization in 
Philadelphia several days ago, supplies 
conclusive evidence. 

As usual, formality was thrown to 
the .winds and good fellowship reigned 
supreme. 

Officers for the new year were elect- 
ed as follows: Loyal Gander, R. H. M. 
Stewart, Security of New Haven; Su- 
pervisor, George Velten Steeb, Hart- 
ford; Custodian, Charles D. Hubbard, 
Phoenix of London; Guardian, Frank 
O. Betel, Commercial Union; Wielder 
of the Goose Quill, Charles W. Orr, in- 
surance Company State of Penna.; 
Keeper of the Golden Egg, W. S. Lou- 
don, Norwich Union. A committee was 
appointed to seek permanent quarters 
for the Pond, it having arrived at a 
stage in its career when a fixed habitat 
should be secured. 





NEWARK AGENCY CHANGE. 





Davenport and Beavers Purchase Old 
Established Office of T. W. 
Griffith Company. 


Desiring to make a connection with 
a progressive fire insurance company, 
O. A. Miller, president and treasurer 
of the T. W. Griffith Company, New- 
ark, N. J., has disposed of his interest 
in the agency to Frank E. Davenport 
and V. E. Beavers. Mr. Beavers had 
been connected with the office for the 
past eight years. The agency repre- 
sents the Liverpool & London & Globe, 
Hamburg-Bremen, Sun of London, 
Globe & Rutgers, Millers National and 
the Queen City. 

When Mr. Miller associated with the 
Griffith Company in 1899, the premium 
income of the office amounted to $35,- 
000. When he retired it exceeded 
$100,000, the great percentage of it per- 
sonally solicited and covering upon a 
choice class of business. 

A persistent and tactful solicitor Mr. 
Miller would be a “find” for any com- 
pany anxious to build up its premium 
income. 








Better Water Service for Houston, Tex. 


Work upon the planned improve- 
ments for the water service of Hous- 
ton, Texas, is well underway and will 
be rapidly pushed to completion. The 
improvements ordered were suggested 
by the National Board of Fire Under- 
writers, in view of the fact that the 
pumping plant itself was a special haz- 
ard, in view of the system in vogue. 
Fuel oil is now safely stored and the 
electric wiring about the plant has 
been put in proper condition. 





Capable Assistant. 

A. F. FitzSimons, has been appoint- 
ed to be assistant to A. R. Thomasson, 
special agent for the North British & 
Mercantile. Mr. FitzSimons succeeds 
E. C. Price, who left the North British 
early in the spring. He is now and has 
been for some three years employed as 
an inspector under A. M. Schoen, chief 
engineer of the Southeastern Under- 
writers Association. Georgia, South 
Carolina and Alabama are under Mr. 
Thomasson’s charge, and Mr. FitzSim- 
ons will assist him in all three States 
in a general way. 








Supposed Firebugs Caught. 





Upon evidence secured by a female 
detective, Mary London and Dryden 
Pope are accused of having fired the 
barns of Seeley Brothers, at Middle- 
burg, Pa., on March 17, 1909. 





In the month of July Minnesota’s fire 
loss was $650,000. or $175,000 below that 
period of 1909. 


suffered in the same 


CASUALTY AND 


SURETY HAPPENINGS 





MEETING AT BRETTON WOODS 


ACCIDENT MEN 





IN CONVENTION. 


Uniformity in Modification of Policy 
Forms Subject of Serious Considera- 
tion—Strong Addresses Made. 


It is no extravagance of speech to 
say that the twenty-third convention 
of the International Association of Ac- 
cident Underwriters, now in session at 
Bretton Woods, N. H., will prove one 
of the most important in the entire life 
thus far of the organization. With the 
rapid development of personal accident 
insurance and its hand-maiden, health 
insurance, the meetings of the Interna- 
tional Association have been of grow- 
ing interest year after year. At no 
time in the past, however, have mat- 
ters of such intimate concern to the 
husiness been presented for considera- 
tion as at the present time, and the 
outcome of the deliberations will be 
i waited with lively concern by the en- 
tire casualty fraternity. The first ses- 
sion of the gathering was cailed to or- 
der by President Walter - Faxon, 
whose address was delivered soon 
thereafter. Mr. Faxon spoke as follows: 


ADDRESS OF PRESIDENT FAXON. 


Fight years ago the fifteenth convention 
of the International Association of Accident 
Underwriters assembled to consider problems 
of accident underwriting, amid the same sort 
ef environments of scenic splendors which 
surround us to-day. May we gain inspira- 
tion from these towering peaks and mag- 
nificent views that shall foster high ideals 
in the transaction of the business of this, 
the twenty-third convention. 

Many important matters are to come be 
fore you for consideration, involving as never 
hefore the future welfare of the business 
in which we are engaged and which concerns 
net only the success of the several com- 
pinies and associations transacting it, from 
a financial standpoint, but the welfare and 
prosperity of the thousands upon thousands 
of people who are insured under Accident 
and Health policies, and those dependent 
upon them. 95 

The efforts that have been made at our | 
conventions for many years to establish 
uniformity in policy and phraseology and to | 
prevent the widespread introduction of spe- | 
cial features involving material increases in | 
claim payments and ‘altogether unnecessary 
complications in the conduct of the business, | 
is history with which you are all familiar. 

The Executive Committee will doubtless 
report to you the special efforts that have 
been made during the past few weeks to 
ward securing uniform action by the Acci- 
dent and Health companies in the modifica- 
tiou of their policy forms for 1911, eliminat- 
ing therefrom some of the special features 
which have encumbered them and have been 
demonstrated to be of doubtful value. The 
eceasion for taking this action at this time 
is the necessity imposed upon all companies 
doing business in New York and Mas- 
achusetts to revise their policies so as to 
conform to the recently enacted laws in 
those States. 

[t can truthfully be stated that never be-| 
fore in the history of this organization has | 
so determined an effort been made, or one 
which promised such satisfactory results, as 
this recent attempt to reform policy con 
tracts. That certain obstacles have inter 
posed to delay—for a hrief time only, let 
us hope—the adoption of the reforms, places 
a responsibility upon the companies to make 
renewed efforts toward bringing about the 
greatly to be desired results. 

Heretofore, the difficulty in securing the 
elimination of any feature regarded as un 
desirable by many companies has been that 
some one or two companies have regarded 
the feature with favor and have prevented 
unanimous action. Under the plan propos 
ed, nearly every company was called — 
to forego the further use of some 
tures which it favored. Never before = 
there been greater willingness manifested by | 
the companies to sacrifice their individua) | 
preferences. } 

The time has been too short since this 
matter was taken up to accomplish such ex- | 
tensive changes as were proposed, but it is} 
entirely possible that the desired saodifica- 
tions will be accomplished in the very near 
future by the expenditure of further effort | 
on the part of the members of this organ- 
ization. 


Action By Various States. 


The National Convention of Insurance Com- | 
missioners assembled at Colorado Springs, in| 
August last year, adopted, for recommenda- | 
tion to the legislatures of their respective | 
States, a bill for standard provisions in Ac- | 
cident and Health insurance policies, which 
bill, substantially as adopted by the com- 
missioners, has 














| 
| 
failed of enactment in Ohio only by a mis- | 
hap of some sort. Minnesota had already | 
a law upon its statute books similar in many 
respects to this one. During the coming 
winter we may expect similar legislation will 
be enacted by many more of the States and, 
as occurred in New York State, modifica- 
tions may be proposed in the language agreed 
upon which, if embodied in the law, will 
defeat the very object sought for by both} 
the companies and the commissioners work- 
ing together for a long time, namely, uni- 
formity in the statutory requirements con- | 
cerning policy forms. 

It is this outlook which so strongly em- 
pbhasizes the foresight and wisdom of my 
immediate predecessor in office—the present 
chairman of your Executive Committee—H. 
G. B. Alexander, in bringing to your atten- 
tion, at Niagara Falls, last year, the great} 
desirability and necessity of our having ef- 
licient instrumentalities for promoting wise 
legislation and retarding harmful legislation, 
without imposing the burden wpon the cur-| 
rent incumbent of: the office of chairman of} 
the Executive Committee. The committee 
having this matter in charge has worked | 
hard to accomplish its aim during the year, | 
and the results which will he laid before 
you in the Executive Committee report will 
merit and, I trust, will receive your most 
serious consideration. If these results have 
not been so successful as we might wish. 
let your good judgment develop the plan 
still further to a successful issue. 


A Valuable Auxiliary. 


During the year there has been organized, 
under the auspices of your Executive Com- 
mittee, The International Claim Association, 
which Association will no donbt become an 
important factor in the future of our busi- 
ness. We shall be interested in the report 
of the progress of this organization, which 
will be placed before us. 

The George E. McNeill Medal Committee 
has ably performed its duties during the 
vear, and the awarding of the medals to 
those persons selected by the committee as 
entitled to them by reason of their having 
performed acts of bravery ard heroism in 
the saving of human life. not required of 
them in the line of their occupation duties. 
will be made a featnre of one session of 
this convention, as was done last year. 

The Committee on Standard Manual has 
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given such consideration to the subject of 
uniform classification of risks as its im- 
portance merits, and the report of that com- 
mittee, if adopted as the action of this As- 
sociation, will bring the classification of 
risks much more nearly up to date than 
heretofore. 

The addresses with which we are to be 
favore@ cover a wide range of topics. Our 
friends, the Insurance Commissioners, are 
not with us this year, owing to the holding 
of their convention in Mobile on the 27th 
»f this month, so we shall not have the ben- 
efit of their advice, but we shall have with 
us gentlemen well qualified to enlighten us 
on topics in which we are interested. 

Interesting Addresses Promised. 

Health insurance has occupied our atten- 
‘ion a few years only and is stfll in an ex- 
perimental stage. Although the steps thus 
far taken in the experiment have been ap- 
parently wisely chosen, we have yet, no 
deubt, much to learn that will enable us to 
materially broaden this form of protection. 
At the suggestion of one of our members, 
1 have invited Professor Irving Fisher, of 
Yale University, to address us upon the suhb- 
ject_of “Insurance Companies and the Pub- 
lic Health.” 

Supervision of insurance, like the poor, is 
always with us. Whether supervision shall 
continue to be exercised by the States alone, 
or be supplemented by national supervision, 
is a question that is periodically before us. 
A paper by James C. Jones, of St. Louis, 
whom many of you know to be one of the 
foremost insurance lawyers of the country, 
will, I trust, define our relations toward 
national supervision in a manner that shall 
set our minds at ease, In view of the prob- 
whility that we shall never be free from 
State supervision. 

1 will not here refer to the other papers 
with which we are to be favored, except to 
ery that you will be amply compensated for 
any sacrifices you may need to make in 
order to hear them. 

We are glad, as always, to welcome to our 
convention the representatives of the insur- 
ance press and of those publications which 
maintain insurance columns. The wide dis- 
semination of reports of the action taken 
at our conventions has contributed in: no 
small degree to the beneficial effects of such 
action. The individuals who have favored 
ne with their presence year after year have 
come to be regarded as personal friends. and 
we only ask that they continue to deal kindly 
with us in the future as they have in the 
past and we will let them come again. 

Passed to the Beyond. 

You will recall the word which came to 
ms at the last convention and the message 
we sent to our greatly beloved associate of 
former years, Captain Arthur W. Masters. 
The apprehensions we felt at that time were 
soon realized, and on the third day of August, 
149, “our captain,” Arthur W. Masters, en- 
tered upon his last long voyage. His 
energetic, forceful, practical suggestions, his 
e‘oquence and, withal, his warm friendship, 
are no longer to be ours, but the memory 
of his personality and of his sterling qualifi- 
cations will long be cherished by those he 
has left behind in this Association. 

This year, for the first time in many years, 
we miss the kindly presence of one whom 
we all respected, honored and loved. He did 
not frequently take part in the proceedings 
of the conventions, but when he did his 
words of advice and counsel were always 
welcomed and observed. On the 13th day of 
December, 1909, Mr. D. F. Stevens, of the 
Commonwealth Casualty Company, Philadel- 
phia, passed from among us, and in his go- 
ing we have lost a very dear friend. 

Another of our associates separated from 
us by death during the year that has passed 
was Mr. Edwin Towne, secretary and 
treasurer of the Commercial Travelers East- 
ern Accident Association, of Boston, who 
died on the 23d day of March, 1910. This 
Association was for many years represented 
at our convention by Lauris Paige and 
Ldwin A. Towne, both heing among the or- 
vanizers of the Association and holding of- 
feial positions in it, and both very greatly 
interested in the work of our organization. 

Let me now express my sincere thanks 
to all the members who have so kindly and 
cheerfully contributed to the welfare of this 
Association during the year that has passed, 
and to vespeak for the Association a con- 
timuance of that helpful co-operation that 
has been so manifest and of so great value 
in the accomplishment of the results attain- 
ed. It is this spirit of helpfulness, the fruit 
of years of effort, that means so much to 
the organization and gives courage to your 
leaders to press forward to the accomplish- 
ment of the tasks with which you have en- 
trusted them. 

Membership of Association. 

According to the report of Secretary 
F. Robertson Jones, the present mem- 
bership of the Association is made up 
of sixty-four companies and one indi- 
vidual. During the past year three of- 
ficers have retired from the organiza- 
lion, while eight have joined its ranks. 
These latter are: The American Life 
& Accident, of Portland, Ore.; the 
Fidelity & Deposit, of Baltimore: the 
Canadian branch of the Law Union & 
Rock; the Canadian branch of the Lon- 
don & Lancashire; the New England 
Casualty, of Boston; the Pacific Surety, 
of San Francisco; the Southern, of 


Nashville, and the United States Fidel- 
‘ty & Guaranty, of Baltimore. 
Has Cash Balance on Hand. 
Financially the Association is in an 





enviable position, having, according to 
Treasurer George E. Taylor, a cash 
balance on hand of $4,911.70. The 
receipts for the past twelve months, 
plus a previous balance, aggregated 
$5,234.72, while the disbursements for 
the period totaled $3,323.02. The lead- 
ing address of the day was that present- 
ed by Prof. Irving Fisher, of Yale Uni- 
versity. 
ADDRESS OF PROF. FISHER. 


“Insurance Companies and the Pub- 
lic Health’ was the title selected for 
his address by Prof. Irving Fisher, of 
Yale University. 

‘After noting the growth of the gen- 
eral movement for the improvement of 
health, and the prominent part that the 
life insurance companies are taking in 
it, Prof. Fisher stated that the object 
of his paper was: “(1), to show that the 
unexploited possibilities of improved 
safety and health constitute a veritable 
bonanza for insurance companies, and 
(2), to show some ways in which the 
insurance companies may begin in the 
work of exploiting this bonanza.” 

The speaker asserted that it was 
wholly possible by proper care to 
lengthen the span of human life fully 
a third, declaring that: 

“Now it is well known that mortality 
and invalidity are very intimately re- 
lated. Farr attempted to establish a 
ratio between them. UHe calculated 
that for every death there was an 
average of two persons sick through- 
out the year. But whether or not we 
can establish a fixed ratio between 
deaths and invalidity no one will gain- 
say that they are sufficiently connected 
to enable us to reason from one to the 
other. In the absence of good invalidi- 
ty statistics, mortality may therefore be 
accepted as a rough barometer of in- 
validity; and longevity as a rough 
barometer of vitality and health. We 
may, therefore, conclude that the possi- 
bi'’'ty of adding fifteen years to human 
life carries with it the possibility of 
adding greatly to human health. If the 
ratio of disease to death be a fixed one, 
such extension of human life would re- 
duce ‘invalidity in the same ratio as it 
would reduce mortality—which would 
be, ultimately, about 25 per cent. 

“There is reason to suspect that the 
reduction in invalidity would be even 
more than the reduction in mortality. 
This may be reasonably inferred from 
one’s general study of the prevention 
of disease and in particular from the 
fact that mortality is only preventable 
up to a certain point—for every one 
must die some time—whereas disease 
may perhaps in the millennium be 
abolished entirely. Pasteur said: ‘It 
is within the power of man to rid him- 
self of every parasitic disease.’ And if 
in the distant future disease shall be 
so much more preventable than death, 
it is probably more preventable at 
every stage of progress. We feel 
reasonably safe, therefore, in stating 
that every success attending our ef- 
forts to reduce mortality will be attend- 
ed by at least equal success in reducing 
invalidity.” 

The remarkable saving in mortality 
in different parts of the world where 
hygienic conditions had been intro- 
duced was noted, and _ authorities 
quoted to prove that a large percent- 
ae of present accidents were prevent- 
able. 


economic Value. 

Figured upon a financial basis Prof. 
Fisher estimated “that the average 
value of lives now sacrificed by pre- 
ventable deaths is at least $1,700. Since 
the number of preventab'e deaths is es- 
timated at 630,000, the annual waste 


from preventable deaths is 630,000 times | 
This | 


$1,700, or about $1,000,000,000. 
represents the annual preventable loss 
of potential earnings. 

“We saw that there are always 3,000,- 
000 persons in the United States on the 
sick list, of whom about 1,000,000 are 
in the working period of life and about 
three-quarters are actually workers and 
must lose at least $700, which makes 
the aggregate loss from illness more 
than $500,000,000. Adding to this ar- 


other $500,000,000 as the expense of 


medicines, medical attendance, special | 


foods, ete., we find the total cost of 
illness to be about $1,000,000,000 per 
year, of which it is assumed that at 
least one-half is preventable. Adding 
the preventable loss from death, $1,000,- 
000,000, to the preventable loss from ill- 
ness, $500,000,000, we find one and a 
half billions as the very lowest at 
which we can estimate the preventable 
loss from disease and death in this 
country. The true figures may well 
amount to several times this figure, but 
when statistics are based partially on 
conjecture, they need to be stated with 
especial caution.” 

What Measures May be Taken. 

After dwe'ling upon the opportunities 
offered accident underwiiters for im- 
proving the general health of the pub- 
lic, Prof. Fisher summarized the 
avenues along which the result could 
be attained thus: 

“1. By examination and correspond- 
ence they may give specific informa- 


tion or advice to individual policy- 
holders. 
“2. They may diffuse existing know'- 


edge of hygiene—especially of personal 
hygiene—among their pol cyho!ders. 

“3. By investigation, they may dis- 
cover the ultimate conditions for op- 
timum vitality and safety. With the 
exception of the investigations of 
Metchnikoff, very little scientific work 
is now being done as to the factors of 
longevity. 

“4. By resolutions and by personal 
representation, they may aid in the pas- 
sage of laws and regulations for pub- 
lic health and safety, in city, State, and 
nation, and in general co-operate with 
and give stimulus to a’l existing agen- 
cies for improving human vita ity.” 

ADDRESS OF HON. A. |. VORYS. 

During his several terms of service 
as insurance commissioner of Ohio, 
Hon. Arthur I. Vorys, a member of the 
Columbus bar, became widely known 
either personally or by reputation to 
managing underwriters throughout the 





country, and is by them held in high 
esteem, In response to an invitation 
Mr. Vorys consented to deliver an ad- 


dress before the present convention of 
casualty men, his chosen subject being 


“Some Symptoms and Aspects of the 
Tendency to Socialism.” 

After defining “socialism” Mr. Vorys 
held that the primary cause for the 


present unrest and demand for change 
on the part of society is “largely trace- 
able to the tendency toward concentra- 
tion so marvelously developed in recent 
years.” 

It is futile to fight this a’l pervading 
tendency of the day, Mr. Vorys held, 
and the condition might well be 
recognized. 

Laws Usually Abortive. 

After citing the processes by which 
monopolies are brought about the speak- 
er mentioned the resort to legislation 
as a remedy for the conditions com- 
plained of. 

“Such laws are usually abortive and 
generally unsatisfactory. But in the 
feeling that the struggle is unequal be- 
tween the individual and the great cor- 
poration, society will find some effectual 
way to aid the individual. It has the 
power and will exercise it, the only 
question being, will it be exercised in- 
tevtigently? It must be remembered 
that private ownership is not a natural 
right, but an institution designed and 
established by society. If abused it 
may be taken away. The power that 
gave it can deprive or abridge it if it 
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so wills. Shall we take the chance af 
deprivation by force, violence, mobs, 
revolution or perhaps by peaceful evo- 
lution? No one would dare recall as 
a possible analogy the special privileges 
and abuses that bred the discontent 
and revolt in the French revolution, 
and the blind, brutal, repar- 
ation that followed, a condition incred- 
ible in a civilized people, yet anyone 
who has observed the temper of the 
people when mob spirit prevails, reali- 
zes we are not immuned against the 
danger of mob rule. 

‘It is not to be supposed that we are 
on the eve of an impending revolution 
involving the confiscation of all prop- 


senseless 


erty for the benefit of everyone ‘who 
is wi'ling to give up his penny and 
pocket your shilling,’ with the hope of 
the dreamer’s ideal republic ‘when all 
shall be better than well.’ But it must 
not be supposed this present unmistak- 
able temper of the people is a mere 
symptom of a passing hysteria This 
is the era of the highest intelligence 


of the brightest nation civilization ever 
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produced. The general discontent 
among the masses of such pecple, their 
well-defined, if sometimes misguided, 
hostility to the present and prospective 
stupendous development of enormous 
industries under the control of a few 
‘captains of industry’ and ‘wizards of 
finance,’ should not, cannot and will not 
be disregarded. Modern society with 
its modern enlightenment in solving 
the important, perplexing, social prob- 
lems of to-day will give a good account 
of itse’f. If the spirit of concentra- 
tion is overwhelming and the tendency 
to monopoly inevitable, then some way 
will be found to foster and protect the 
interests of the individual and the 
weaker members of society in the un- 
equal contests with the powerful aggre- 
gations and those endowed with natural 
dominent strength and sagacity. 

“The failure of laws and of ‘all efforts 
to prevent combination, concentration 
and corporate aggrandizement and the 
more or less. satisfactory operation. of 
public bureaus and regulating depart- 
ments, seem to demonstrate clearly that 
supervising, regulating and _ taxing 
bureaus, departments and commissions 
will be the means established by so- 
ciety of interceding, dealing and arbi- 
trating between the weak and the 
strong, the individual and the enor- 
mously capitalized corporations seeking 
to dominate industries, commerce and 
business. Just as the tendency to ag- 
grandizement, combination, concentra- 
tion and monopoly seems inevitable, 
repressive measures are futile and 
bureaucratic restriction and regulation 
are sure to intervene. 


Bureaucratic Regulation. 

In the opinion of Mr. Vorys bureau- 
cratic control, with all its short com- 
ings, was the deniable means for hhand- 
ling large business activities. His con- 
tention being: 

“Bureaucratic control over private 
ownership is undesirable if unnecessary. 
Certainly it has its annoyances, and no 
business or class has been more sub- 
ject to it than insurance and those en- 
gaged in that business. It may be said 
that it is but one remove from State 
or Government ownership and opera- 
tion. It may be said that regulation is 
the shibboleth of the demagogue in 

ndling the hysteria of the proletari- 
ate into class hatred and ultimate con- 
fiscation. The wholesomeness of a pub- 
lic policy is to be determined by. its 
relative and comparative merits, and 
not necessarily rejected because of 
some one or more resulting inconven- 
certainly not because of any 
personal dislike or distrust of some of 
the individuals advocating it. Bureau- 
eratic regulation is the least inconven- 
ient, least disturbing, most effectual 
and therefore the most sensible means 
of protecting the people—the individual, 
the weaker members of society against 
frauds, abuses and oppression and un- 
reasonable bargains at the hands of 
great aggregations bent on dominating 
any industry, trade, calling or business. 
Through systems of regulation, wrongs 
may be prevented and redresses worked 
out in a way that may prevent more 
drastic, violent and revolutionary rep- 
aration by an indignant people, aroused 
and inflamed over unchecked abuses 
and oppression by unrestrained arbi- 
trary power. Why, then, should not 
those engaged in insurance realize that 
a policy of regulation should pervade 
all of our affairs? In its last analysis 
the institution of insurance is itself 
an evidence of the socialistic disposi 
tion of humanity, for its purpose is to 
restore the deprivations of misfortune 
from the supposedly full purses of 
those"who have suffered a like misfort- 
une. Those who are managing insur- 
ance are doing the highly important 
and very responsible, but still only the 
incidental work of collecting from the 


lence ; 


many to pay the losses of the few. | 


‘here is some analogy between the 
premium-payer—the fund producer— 
and the factory worker and the farmer, 
and between the loss claimant and the 


consumer of the products of the factory | 


and farm. Why should not those en- 
gaged in managing insurance be the 
first to recognize, announce and advo- 
cate the regulation of their institution 
so essential now in the promotion of 
all industrial and commercial affairs? 
Why should they not realize the im- 
portance, not only to the public but to 
themselves, of maintaining, in reputa- 
tion and in fact, the highest possible 
standards of efficiency, the elimination 
of abuses and expulsion of all who are 
not in the struggle for the highest effi- 
ciency? This association and every 
one of like nature is evidence of that 
realization. Its purpose is not only for 
the mutual benefit of its members, but 
the benefit of all their patrons. No 
one is admitted to membership, certain- 
ly no one should be admitted, if sus- 
pected of dealing unfairly with the 
people or otherwise unworthy. 

“Imbued with the same lofty motives 
that inspired the organization and 
maintenance of this association, let 
those engaged in imsurance go forth 
not only aiding and encouraging, but 
with leadership in urging a system of 
reguiation of their business at once, 
so protective of society and all its 
members, so protective of the good 
reputation of the institution of insur- 
ance that all the world will applaud. Let 
that leadership be so earnest and con- 
scientious that no one can doubt its 
genuineness. Instead of instant, in- 
stinctive opposition to every new law 
and new departmental requirement, 
let those engaged in the business take 
the initiative. As our economical con- 
dition and relations change, iet insur- 
ance keep pace with the changes, and 
those managing it proposing and urging 
new measures of law and department 
rules to provide for changed conditions 
as they constantly occur. Then when 
the managers of insurance appear to 
oppose any proposed reforms, their op- 
position would be regarded, as never 
before, surely meritorious and not be- 
cause the institution of insurance in- 
stinctively opposes all new regulating 
laws and rules, regardless of merits. 
Under such encouragement and leader- 
ship, with the intelligent thought of 
those versed in the business, sincerely 
bent on aiding and not thwarting new 
wholesome regulations, the imagination 
ean scarcely picture the improvement, 
not only in effective regulation, but in 
the respect for the department and con- 
fidence in the companies. 

“How capable too, are those engaged 
in insurance, with their general business 
ability, their exceptional sagacity and 
proverbial broad-mindedness, in aiding 
in the promulgation of a general policy 
of regulation pervading all great bust- 
ness enterprises that should be regu- 
lated; how strong their influence and 
persuasive their advocacy, when as 
members of a common society they urge 
regulation on others, if they can point 
with pride to the system of regulation 
over their own business which they 
have led in establishing. 

“Private ownership and operation un- 
der State or Government control will 
be the policy of the future, at least the 
immediate future. This country, if not 
now, will be in the lead in perfecting 
the system. As little as needed and 
not as much as possible will be the 
limitation on bureaucratic regulation, 
but the functions and fields of regula- 
tion will broaden. Its petty annoy- 
ameces and inconveniences and extrav- 
agance in conducting it will be minim- 


ized. Under this policy time and ex- 
rerience will solve the many problems 
now so perplexing, and smooth out the 
troubles so vexing. In the end this 
American Republic will always flourish 
forth a model for all nations, where 
patriotism is the most intense universal 
emotion and class hatred like section- 
a! hostility will have vanished into his- 
tory. 

“In reaching that culmination, I 
venture to predict the institution of in- 
surance and those engaged in it will be 
found not in the rear ranks of the 
drafted, but in the front ranks of the 
leaders.” 

Program. 

The program for the sessions of to- 
day and Friday provide for the fol- 
lowing: 

Thursday. 

Address—‘“Federal Supervision. Is It 
Possible Without an Amendment to the 
Constitution?” James C. Jones, St. 
Laouis,. Mo. 

Address—“Insurance Laws of the Dis- 
trict of Columbia,’ Hon. Morgan G. 
Bulkeley, United States Senator, Hart- 
ford, Conn. 

Report of Committee on By-Laws, 
Edwin W. DeLeon, chairman. 

Address—“Diseases Resulting from 
Accidents,” Dr. C. H. Harbaugh, Medi- 
cal Director American Assurance Com- 
vany, Philadelphia, Pa. 

Friday. 

Report of George E. McNeill Me- 
morial Committee, G. Leonard McNeill, 
chairman. 

Presentation of Medals— 


To James W. Marrinan, Woburn, 
Mass. ‘ 
Address—Edson S. Lott, president 


United States Casualty Company, New 
York. 

Address—William H. Jones, general 
manager Equitable Accident Company, 
Boston. 

To Thomas 
Ont. 

Address—William Brosmith, coun- 
sel The Travelers Insurance Company, 
Hartford, Conn. 

Address—Edward Willans, general 
manager The Imperial Guarantee & 
Accident Insurance Company of Can- 
ada, Toronto, Ont. 

Address—“The Attitude of Courts 
Toward Insurance Companies,” Chester 
N. Farr, Jr., Philadelphia. 

Report of Nominating Committee, 
Alfred E. Forrest, chairman. 

Election of officers, Executive Com- 
mittee and George E. McNeill Memo- 
rial Committee. 

Report of Committee on Place for 
next Convention, L. C. Deets, chairman. 

Unfinished business. 

Adjournment. 


Reynolds, North Bay, 








Fighting the Rustin Case. 





Maintaining that the death of Dr. 
Frederick Rustin, of Omaha, Neb., who 
was killed two years ago under mys- 
terious circumstances, was not acci- 
dental within the meaning of the policy 
contract, three accident insurance com- 
panies interested in the case are resist- 
ing payment of the claim. The in- 
demnity involved aggregates $30,000. 


Edwin C. Gott, a well-known figure 
in surety underwriting circles, has be- 
come associated with the National 
Surety Company, of New York, at its 
head office. He will be identified with 
the contract bond department. 








SURETY BONDS 


A new pamphlet 








THE PREVENTIVE AND 
CORRECTIVE INFLUENCE 


or 
CORPORATE SURETY 
Presenting new arguments valuable to any agent—yours on request 


THE BANKERS SURETY CO. 





CLEVELAND 


INDEMNITY FOR WORKING MEN, 





New Contract Soon to be Put Upon 
Market by Union Casualty 
Company. 


Within the next thirty days the 
Union Casualty Insurance Company, of 
Philadelphia, will place upon the mar- 
ket a new contract, providing accident 
and health benefits to workingmen. 

The policy provides the usual scale 
of indemnities for death, loss of limb, 
limbs, etc., and further agrees to pay 
indemnity during the period of incapa- 
city if the assured be confined to the 
house through illness. If the illness be 
not sufficiently serious to require con- 
finement to the house, half-benefits 
will be granted. The contract further 
stipulates: 

“In event of disability resulting in 
whole or in part from tuberculosis, 
rheumatism, paralysis, lumbago, lame 
back, sciatica, neurasthenia, dementia, 
insanity, Bright’s disease, cancer or 
hernia, the limit of the Company’s lia- 
bility shall not exceed eight weeks in 
any one year. Disability resulting in 
whole or in part from sunstroke, freez- 
ing, carbuncles, boils, felons, abscess, 
ulcers, blood poisoning and contact 
with poisonous and infectious substan- 
ces, or injury where there is no visible 
mark, is classed as illness and shall be 
so paid.” 








MAKING HEADWAY. 





Equitable Casualty Company of Atlanta 
Progressing in Its Home Territory— 
Some Agency Appointments. 





Under the energetic direction of Gen- 
eral Manager James A. Blainey, the 
Equitable Casualty Company of Atlanta 
is building up an attractive income, 
and plans for still better things in the 
near future. Already well underway in 
Georgia and Alabama, the corporation 
is in a fair way to attain like results 
in Mississippi, which it has recently 
entered. Among other agency appoint- 
ments made in the last named State 
are the following: 

Walter D. Hodges, Meridian; J. L. 
McDaniel, Hattiesburg; Wheeler, Mo- 
ritz & Stratton, Natchez; J. W. Eck- 
ford, Aberdeen; Edmund H. Thompson, 
Brookhaven; Smith & Totten, Holly 
Springs; Hoffa, Moody & Penn, Gren- 
ada; T. D. Champion, Strongs, and W. 
M. Peteet, Greenwood. 





Flowers for President Tomlins. 





Every detail of the well-arranged 
program for the gathering of general 
agents of the Empire State Surety Com- 
pany of New York was carried out on 
Friday and Saturday last. The meet- 
ing was a spirited one, field men and 
head office staff participating in the 
discussion of topics of mutual interest, 
and both profiting thereby. 

An incidenzs of the gathering was 
the presentation to President Tomlins 
of a handsome floral anchor, the em- 
dlem of the company. 





Coming into New York. 





Within a short time the progressive 
Indiana & Ohio Live Stock Insurance 
Company of Crawfordsville, Ind., will 
seek entry into New York State, where 
it will find a ready welcome. During 
its career the corporation has earned 
a high reputation for its method of 
transacting business, and its steady 
progress is the best evidence of the 
substantial hold the company has upon 
the insuring public. 


New Jersey Agency Appointments. 








| 
| 


Continental Casualty—Kostanty Dut- 
|koski, Newark. General Accident—Levi 


|Douns, Jr., New Gretna. Lloyds Plate 


| Glass.—C. F. Koster, Weehawken. Na- 
| tlonal Surety.—E. Lyle Smith, Bogota. 
North American Accident.—A. Luxton 
Brown, Newark, 
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LIBERAL INDEMNITIES. 





What the New Personal Accident 
Policy of the Ocean Accident Of- 
fers the Assured. 





Providing the premium be paid and 
the statements made in the application 
be true, the Ocean Accident & Guar- 
antee Corporation, pledges the holder of 
its latest personal accident insurance 
policy, indemnities in the following 
amounts, should he meet death or in- 
jury through accidental means: 

“If any one of the losses enumerated 
in this section shall result solely from 
such injuries within twelve months 
from the date of the accident, the Cor- 
poration will pay the sum set opposite 
such specific loss: For loss of life, 
$10,000; of both hands, $10,000; of both 
feet, $10,000; of one hand and one foot, 
$10,000; of sight of both eyes, $10,000; 
of either hand, $5,000; of either foot, 
$5,000; of sight of one eye, $3,333. 

Additional! Monthly Payments. 

If such injuries shall result in the 
death of the assured the Corporation 
will pay to the beneficiary named in 
the Schedule of Warranties, in addition 
to the indemnity otherwise payable, a 
monthly income of one hundred dollars 
during the first year following the 
death of the assured; the first payment 
to be made on acceptance of satisfac- 
tory proofs of such death, and to con- 
tinue thereafter until twelve equal 
monthly payments shall have been 
made. 

The General Agreements of the Con- 
tract Provide: 

(1) Written notice of injury which 
m result in loss, with full particulars 


thereof, must be given to the Corpora- 
tion at its American nead office in the 
City of New York as soon as may be 
re aaa possible after the accident 
and written notice of loss as soon as 
may be reasonably possible’ after the 
occurrence of such loss; affirmative 


proof of loss must be furnished to the 
Corporation within two months after 
he date of such loss. Legal greseed- 


? } 


for recovery hers rma be 
ight before the expiration of three 
months from the date of filing final 


I fs at the Corporation’s American 
head office, nor brought at all unless 





begun within twelve months after filing 
such final proofs. If the limitations of 
ti for notice of injury, proof of claim 
or for proceedings herein con- 
tained, differ from the statutory pro- 
visions in relation thereto of the State 
in which the assured resides, such 
statutory provisions shall supersede 


such limitations in this contract. Fail- 
ure to comply with the provisions of 
; paragraph in respect of any claim 
or suit shall release the Corporation 
from liability. 
2) Any medical examiner of the 
Corporation shall be allowed to ex- 
amine the person or body of the as- 
sured (or of the beneficiary if insured), 
in respect of any alleged disability or 
cause of death as often and in such 
manner as he may require, and shall 
also have the right and opportunity to 
make an autopsy in the event of death. 

“(3) Not more than one fixed in- 
demnity shall be payable and such pay- 
ment shall terminate the policy. If the 
assured is injured, fatally or otherwise, 
while performing the duties pertaining 
to any occupation classified by the 
Corporation as more hazardous than 
those described in the Schedule of War- 
ranties, the Corporation's liability shall 
not exceed such proportion of the fixed 
indemnity under this policy as the pre- 
mium paid by him will purchase at the 
tate fixed by the Corporation for such 
increased hazard. Injuries sustained 
While engaged in games or sports solely 
for recreation, or while performing or- 
dinary duties about the assured’s home, 
shall not be pro rated hereunder. 

“(4) The consent of the beneficiary 
shall not be requisite to a surrender or 
assignment of this policy or to a 
change of beneficiary. Copy of any as- 
signment shall be given within thirty 
days to the Corporation, which shall 
not be responsible for its validity. 

“(5) Indemnity for death of the as- 








sured shall be payable to the benef. | 





ciary — % the er gh te, ESTABLISHED 1886 THE PIONEER IN ITS LINE 
ranties hereinafter contained, if surviv- | 
ing; otherwise to the executors or ad- ASSETS $300,000 
ministrators of the assured. + H 

inistravors of the assured. ity to||  'ndiana and Ohio Live Stock Insurance Co. 
change this policy, or to waive any of —INSURES— 
its provisions, and no change or modifi- HORSES, MULES and CATTLE against death from any cause 
cation shall be valid unless the consent 
of the Corporation is formally endorsed Home Office: CRAWFORDSVILLE, IND. 
hereon by its general manager; nor $100,000 deposited with Insurance Department of Indiana for the 
shall notice to or the knowledge of any protection of all policy holders 





agent, or of any other person, of any- 
thing not written in the schedule of 
Warranties contained herein, be held to 
effect a waiver or estoppel upon the 
Corporation or to affect the terms of H 4 

this contract. This policy, without T h @ Pp h I | a d @ | p h I a 
prejudice to any pending claim, may be 


cancelled at any time by written notice Casualty Com pany 


mailed to the assured at the address 


herein given, and the unearned portion WALTER LE MAR TALBOT 
of the premium paid shall be returned, President 
and the check of the Corporation or RAE 
its duly authorized agent for such| Our New Accident Policy is Perfection 
amount by registered mail to said ad-| . . . 

It’s The Policy Your Client Wants 














dress with such notice shall be suffi- | of New York 
cient tender. ’ : ’ 
(7) fhe Corporation's Unsit. of tn-| mpeg’ _— It’s The Policy That's Easy to Sell 
surance under its accident policies| KIMBALL ’ President, 
granted on the life of any one person| 290-292 Broadway, New York. ee SRST, CRAM, 


LIABILITY, AUTOMOBILE, PLATE 


is twenty-five thousand dollars. prin-| GLASS AND CREDIT INSURANCE 


cipal sum, except as enlarged by! 
double, triple or other increasing sec- 
tions of such policies. Insurance in| AGENCY CORRESPONDENCE 
excess of such limit shall not be valid, SOLICITED 
and premiums paid for such excess} 
shall on demand be returned to the 
assured or his legal representatives. 
“(8) Loss of hand or hands, or loss | 
of foot or feet, shall mean the actual 
severance thereof at or above the proxi- | 
mal joints. Loss of sight of eye or 
eyes shall mean permanent total blind-| 
ness thereof beyond remedy by surgery 
or other means.” 




















INSURANCE BROKERS! 
| Place your SURETY and CASUALTY 
business in the ‘‘ EMPIRE’ 


CAPITAL, $5 $500, 000 
To Guarantee Warehouse Receipts. 


eee Business producers not now under contract wanted for open territory 
The Cotton Discount Corporation has 
been organized in the South and will 


Address Agency Department 


begin operations October 1. This or- The Empire State Surety Company 
ganization, capitalized for $1,000,000, 
will have as its primary object the 84 WILLIAM STREET, NEW YORK 


loaning of money on cotton to factors 
and other buyers, the money being as- 
sured by warehouse receipts that are} ] Pf y 
themselves guaranteed on a plan which WORTH IN VESTIGA TING 

it is said will afford absolute protec- THE BIG OPPORTUNITIES FOR AGENTS IN WRITING 
tion to bankers and purchasers of such 
certificates. The American Surety Com- COM M ER CIA L oe d IND US TRIA L 

pany will guarantee the warehouse re- He / h d A ind d. ] a 
ceipts and also the immediate delivery ea t an CCl ent nsurance 
of the actual cotton described so soon Write and get our proposition for Agents and Special Rapresentatives on salary or commission basis 

as it is wanted. By this method losses THE SECURITY CASUALTY COMPANY 


such as followed the failures of Knight, INDIANAPOLIS. IND. 
Yanck & Co., and other noted cotton 


























factors it is claimed will be made im- $100,000 deposited with Auditor of State for Protection to Policyholders 
possible. The system will be inaugurat 
ed in Memphis, in connection with the 
Memphis Warehouse Company, whose 
warehouse has a season capacity of THE 
geetigon coe METROPOLITAN CASUALTY 

It is estimated that the new company 
will loan to borrowers at Memphis INSURANCE CO. OF NEW YORK 
alone during the first vear $100,000,000 (Formerly The Metropolitan Plate Glass and Casualty Insurance Co. 
at 6 per cent., which it will borrow at Home Office, 47 CEDAR STREET 
4% per cent. Chartered 1874 

PLATE GLAS 
: | PERTENGT “ARE cioenr POLICIES 
Pittsburg Representatives of Union ND 
National Accident. OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 

C. J. Weisser has been appointed DANIEL D, WHITNEY, Vice-Pres. 8. WM. BURTON, Sec. ALONZO G. BROOKS, Ass’t Sec 

resident manager for the Union Nation- | RELIABLE AND ENERGETIC AGENTS WANTED 





al Accident Company of Philadelphia, | 
for Pittsburg and vicinity, and will | 
have direct charge of its Commercial 


a ent mene LONDON GUARANTEE AND ACCIDENT CO., Ltd 


the Industrial branch of that 


Mr. Weisser formerly was a seine , 
merchant of Pittsburg, and Mr. Hol- | OF LONDON, ENGLAND 
_ F. J. Walters 





comb has had charge of the industrial | fii 
business for both the Atlantic Casualty | Head Office 


Insurance Company and the Imperial | CHICAGO Resident Manager 
Assurance Company, and has a reputa- | aoe MER 45-49 Cedar St. 
tion of being one of the best industrial | F. Ww. LAWSON New York 


men in that vicinity. M. J. Carroll, who | 
has been manager of Western Pennsyl- 
vania for the Union National Accident, 
will continue in that capacity, but will Liability, Accident; " 
spend his time appointing agents and | Heaith Cadhe oe : : 145 Milk St., Boston 

developing the business throughout his 7 . Resident Mgrs.,—— 2 

territory. and Steam boiler Established 1869. ———_————New Engiand 





Gen’l Manager 
ae Elmer A. Lord & Co, 
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CHICAGO’S FINANCIAL GIANT * 


Security Life Insurance Company of America STOCK SALES MANAGER WANTED 


W. O. JOHNSON, President, Rookery Blidg., Chicago 








Capital and Surplus Over $1,000,000 We are desirous of securing the services ot a thor- 
oughly experienced and practical sales manager who 








For the Sells’ Ideal Agency, with the Security Monthly Income Policy 
Address, J. B. SELLS, Vice-President can hire and control a large force of stock salesmen. 


CHICAGO’S STRONGEST LIFE INSURANCE COMPANY We want a man who has a connection and following 











among A-] stock salesmen as well as investors— 


The Western Life Indemnity Company “a live wire’ 


into his sales force. Our proposition is a high-grade 





who can infuse life and enthusiasm 





of Chicago, offers exceptional opportunities to 
men who can write business. one and “as straight as a string,” and we will pay 








Address in confidence the limit for a man with similar qualifications. Ap- 


GEO. M. MOULTON, W. B. MUSSELMAN, 
President Sup’t of Agencies 


Over $100,000 deposited with the State of Illinois The Union National Securities Co. 
of America 


Scranton Life Insurance Co. Pa sean 


Insurance Company of America (Organizing) 
JAMES S. McANULTY, President 


HAS GOOD TERRITORY TO OFFER LIVE HEAD OFFICE, 716--17--18--19 HIPPODROME BLDG. 
AGENTS WHO CAN MAKE GOOD CLEVELAND, OHIO 





plications can be addressed in fullest confidence to 











Assets - - $584,482 62 
Reserve - - $201,330 00 
Capital - - $300,000 00 
Su R PLUS oe a $64 374 37 John Langham, Jr., President Joseph L. Durkin, Secretary Edward P. Madden, Treasurer 
Address WM. E. NAPIER, Secretary | The Home Life Insurance Company of America 
SCRANTON, PA. INCORPORATED 1899 














Policy contracts contain General Agents and 
the 








ef) a District Managers who 
DISABILITY CLAUSE /’Qzgueue ln 
THE WESTERN STATES LIFE INSURANCE CO. | sl Berm ere") ca" produce men and 

SAN FRANCISCO Non-Participating Rates Le a business can secure a 
CAPITAL = m : $I ,000,000 iy < "a «¢Ground = Floor’’ con- 


*n granted license for the sale of Insurance in California and Washington, 
festern States will be immediately opened. 
] Olicies ever offered 


Guaranteed Annual Bonuses of 


20 Per Cent. of Premiums tract. 


f policies ev ff a 
ery desirable District and State Agency Contracts. 


ee er eee ee ee ce eee © mee EXCEPTIONAL GOOD TERRITORY TO BE OPENED UP 


inded by bound! urces and possibilities should write to 


PRATT & GRIGSBY, General Agents, SAN FRANCISCO W. M. ELLIOTT a 
All territory west of the Mississippi River) General Agent State of Washington and Alaska 
605 Colman Bldg., Seattle, Washington ADDRESS 


FRANK A. WERNER, LOS ANGELES L. S. ADAMS 


General Agent, Southern California and Arizona General Agent, State of Utah | G. MONTAGU NETTLESHIP, Gen’l Mér., 416-18-20 Walnut St., Philadelphia, Pa. 


520-23 Security Building, Los Angeles, Cal. 527-28 Newhouse Bldg., Salt Lake City, Utah 


RSENE LOM LG MSUMUCE CLL) A GIANT «= SOUTH 


Assets $2,127,667.58 - - Liabilities $1,891,363.65 
Surplus to Policyholders $236,303.93 I ts Name Is A Synony m of Stren gth 


For Territory, Address E> ita 
. Operating under the Compulsory Reserve Deposit Law of the 


State of Kentucky 


The Bankers Life Association of Des Moines | MEN OF CHARACTER AND ABILITY 
A Mutual Association of Preferred Risks. Exceptional record for 29 years for | WANTED, TO WHOM WE CAN OFFER 
Security of ita Funds and Satisfactory Heaulte for its Pelkey Hotieseement, GOOD COMMISSIONS AND TERRITORY 


ders. 


Gross A nuary 13,1910 - - - °,° ° ° 
a ee ame Pensn 752552 | Citizens National Life Insurance Company 


CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio | W. H. GREGORY, President LOUISVILLE, KY. 


GEO. HAYWOOD, General Agent, 624 Trioune Bldg. New York, N. Y, 





















































